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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

Form 8-K

CURRENT REPORT
Pursuant to Section 13 or 15(d)
of the Securities Exchange Act of 1934

Date of Report (Date of earliest event reported) November 12,2026

STARLING ONCOLOGY, INC.

(Exact name of registrant as specified in its charter)

Delaware 001-39248 84-3562323
(State or other jurisdiction (Commission File Number) (I.R.S. Employer
of incorporation) Identification No.)
18000 Studebaker Road, Suite 800, Cerritos, CA 90703
(Address of principal executive offices) (Zip Code)

Registrant’s telephone number, including area code: (562) 735-3226

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following
provisions:

O Written communication pursuant to Rule 425 under the Securities Act (17 CFR 230.425)

O Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)

O Pre-commencement communication pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))
O Pre-commencement communication pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))

Securities registered pursuant to Section 12(b) of the Act:

Title of each class Trading Symbol(s) Name of each exchange on which registered
Common stock, par value $0.0001 STLN The Nasdaq Stock Market LLC
Redeemable warrants, each whole warrant exercisable for one TONW The Nasdaq Stock Market LLC
share of Common stock, each at an exercise price of $11.50 per
share

Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933 (17 CFR §230.405) or Rule
12b-2 of the Securities Exchange Act of 1934 (17 CFR §240.12b-2).

Emerging growth company [

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or
revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. (.




Item 7.01. Regulation FD Disclosure.

Starling Oncology, Inc. (the “Company”) has prepared an investor presentation (the “Investor Presentation”) to use in meetings with investors. A copy of the
Investor Presentation is furnished as Exhibit 99.1 to this Current Report on Form 8-K.

The information contained in this Item 7.01, including Exhibit 99.1, is furnished and shall not be deemed to be “filed” for purposes of Section 18 of the
Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, and such information shall not be
deemed to be incorporated by reference into any of the Company’s filings under the Securities Act or the Exchange Act.

Item 9.01 Financial Statements and Exhibits

(d) Exhibits
Exhibit Description of Exhibit
No.
99.1 Investor Presentation dated November 12, 2026

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)




SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.

Dated: November 12, 2026 STARLING ONCOLOGY, INC.

By:  /s/ Minh Merchant

Name: Minh Merchant
Title: Chief Legal Officer
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DiSCIﬂimer FORWARD-LOGKING STATEMENTS AND NON-GAAP FINANCIAL MEASURES

some of the infermation in this presentation is not historical in nature and mdy constitute ferward-looking statements, which are made pursuant to the sate harber provisions of
the Private Securities Litigation Reform Act of 1985, These statements may be identified by the use of forward-locking terminclegy such as "belleves,” "expects,” "anticipates,”
"may,” “will” “should,” "seeks,” "approximately,” "intends,” "plans,” “estimates,” or the negative of these words or other comparable terminclogy. The discussion of financial trends,
strategy, plans, projections or intentions may alse include forward-locking staternents. These forward-|ooking statements invelve risks and uncertainties that could cause actual
results to differ materially from those projected, anticipated or implied by such statements. Although it Is not possible to predict or identity all such risks and uncertainties, they
may include, but are not limited te, those described in the Company's annual, guarterly and current reports (e, Form 10-K, Ferm 10-Q and Ferm 8-K) as filed or furnished with the
Securities and [xchange Commission (SEC). You are cautioned not to ploce undue rellance on any such forward=leoking statements, which speak only as of the date such
statements were first made. To the degree financial information is included in this presentation, it ks in summary form cnly and must be considered in the context of the full details
provided in the Company’s most recent annuc|, quarterly or current report as filed or furnished with the SEC. The Company’s SIC reports are avallable at
Dlmﬂ_&lﬂﬂilw under the "Investar kRelotions” tab. Except to the extent required by low, the Company undertakes ne obligation to publicly release the result of any
rewvisions to these forward-looking staterments to reflect events or circumstances after the date hereof, of to reflect the cccurrence of unanticipated events.

Goals, targats, expectations and/or projections are subject ko significant business, economic and competitive uncertainties and contingencies, many of which are beyend the
control of the Company and its managenent and are based upon assumptions with respact to future decisions, which are subject to change. Actual results may vary and such
varlatiens may be material Nothing in this should be regarded as o representation by any person that these goals, targets, expectation andfor projections will be achleved and
the Company undertakes no duty to update tham.

Nen-GAAPFinancial Measures

To supplemant the Company’s financial results and guldance presented in accordance with U.S. generally occepted accounting principles (GAAF), the company uses certain
non=GAaP financlal measuras in this presantation, including Adjusted EBITDA. The company belleves that this nen-GAAP financial measure provides useful supplemeantary
Infermetion te, and faclitates additienal analysis by, Investors and analysts.

Unaudited Financial Infermation

This presentaticn contains unaudited financial information. The unaudited financial information has been prepared on the same basks as the Company's audited financial
statements and, in the opinion of management, reflects all adjustments necessary for the fair presentation of the unaudited financial infermation. Howewver, the unaudited
financial infermation contained in this presentationis preliminary and may be subject to change. Accardingly, such financial information may be adjusted or may be presented
differently in pericdic repeorts or other filings filed by the Company with the $EC, and such differences may be material In addition, past performance is not a guarantee or
indication of futura financla| condltion andfer results of operations and shauld not be rellsd upen for such reasen

inauling Gecalegy | rmorce frone st




Investment Highlights

A leading national oncology-focused VBC Platform l

Large TAM, with long-term growth driven by secular trends 2

3 |

Multiple levers for growth across a diversified business 4

Proven leadership team with deep industry experience 5

Strong recurring revenue growth and sustainable profitability 6




High-Quality Care Delivery & Benefits Management Platform

. Care Delivery

Community oncologists
Nursing & mid-level care
Infusion suites

Specialty pharmacy
Radiosurgery

Clinical research

. Benefits Management Platform

Delegated provider network management
Utilization and case management

Drug formulary

Claims adjudication

Patient call center

OUR Uniting benefits management and direct care in one patient-first
MISSION model, making value-based cancer care daccessible everywhere




Starling Oncology At A Glance

SCALE & EXPERIENCE e PATIENT REACH

@ FINANCIAL OUTLOOK

19+ Yrs 60+ 2.2M+ 300K+

In Business VBC Lives 2025 Encounters

$650-660M $4-6M

FY26 Revenue FY26 Adlj. EBITDA

|:tl REVENUE BY SEGMENT

#26% ChoR

, OPERATIONAL FOOTPRINT

2023 2024 2025 2026E

Copitoted Revenue FFS Revenue Specialty Pharmacy H Clinicol Triols & Other

Note: 2026E reflacts the midpoint of FY2026 revenue guidance of S850—-630M, os provided in the Company's 3026 earmings release (Kovember 5, 2026},

ol Gmeabaoty | ot s sation,




Recent Ahnouncements

O O © o Q

Strong 3Q26 Continued
Refinancing Rebranding Portal Launch Results Growth
Repaid the $86M Relaunched as Starling Launched Starling Revenue of $170M Signed new delegated
Deerfield note through ~ Oncology and began Oncology Nexus™ to increased 243 YoY contract in Oregon
a strategic refinancing trading on Nasdaq strengthen provider -
with OrbiMed, under the new ticker engagement and Specialty pharmacy
strengthening the STLN clinical pathway gross margin of 24%
balance. sheet while adherence MLR declined 400bps to
expanding revolver 81% QoQ
capacity to $25M

Adj EBITDA of $3.4M

® e @ )

Jul 7,2026 Aug 3, 2026 Aug17, 2026

| ey Smaa baagry | romenos Pramessanon




Oncology Care Costs Are Rising Rapidly

2.1IM+

New LS. cancer diognoses in 2026 [ E care cost by 2030E
(+25% vs. 2018)1) )

i

U.S. Oncology Drug Spending, Annual ($8)“)

. $180B
~12% CAGR ('”" 235} ----- ~

$120B
$95B

$73B $81B

2020 2022 2023 2028E

{1} American Cancer Sociaty. (2]} National Cancer Institute. {3} Wall street research. {4} IGVIA Institute for Human Data Science.

ariing O neolegy |t Frasenioton




Fee-for-Service Oncology Misaligns Incentives

U.S. ONCOLOGY SPEND FEE-FOR-SERVICE ONCOLOGY

$99B — $180B ~80-85%" &

U S. oncology drug spending
nearly doubles by 20280

read on buy-and-

~$412K

Median cost of a new oncology
drug in 20240
VALUE-BASED CARE

{- Paid by episode ©

“Payers are shj![fng infused oncology not by drug or procedure volume
drugs from buy-and-bill toward value-

e ey i bThas ek — Providers are rewarded for choosing lower-cost, equally effective
sed, s v-p cy W

treatment

{1} kA, (2) AmerissurceBergen | Oncology Supply practics benchmarking.

Swerilng Onealegy |invesior Fraserton




Starling Oncology Solutions and Scale

% OF REVENUE(!

Capitation

member-pear-month payments from payors to manage o por

17%

Fee-for-Service
Billing insurance and copay for E&M visits, infusions, drug resale, and radiosurgery
services.

Specialty Pharmacy

d efit ma

Clinical & Other

Clinical trial services billed to pharma sponsors, plus quality and gain-sharing

incentives.
— L o ~1%

Hote:
f'l} Revenue mix reflects YTD FY2026 ol revenues through September 30, 2026

Bnaring O nealegy [1vii Mrader it on




National Footprint with Significant Upside

Non-CA markets are the growth engine — lives up and revenue up since 2024
Lives by State (Lives in thousands) Revenue by State ($ in millions)
i ) :
W Nen-ca M ca Nea-Ga White Space Within
Existing Markets
1,880 2,015 i
&7 248
i §12 STLN Fenetration in
£78 Californio: 7.3%
B Bl
Mon-CA:
i 2608 2024 2025
State # Uf lees fie Baar;ng{)rgani!ations
cA 24 1.9M @
FL 4 120K Elevance Humana AltaMed i AstranaHealth  §3carelon
AZ 1 5K
Select ) A
NV 4 NOK Key Partners Elorida Etwe W ATRIO @_ ChenMed ~ OPTUM

OR 1 20K

Motes:

{1]) Rafect STLN's 2025 revenue az a percant of TAM: TAM reflects Medicane Advantage. Managed Medicakd, and Commerchal Bves in STIN stotes (CA, AL, NV, AZ, OR): Assumes revenue PMPM of $50, 510
ond §5 for Medicong Advantage, Managed Maciicaid, and Cormmercial, respectivaly,

Source: Mark Farrah Asso L

{2} Sroze by sare copuacts and lves represans figures ns of Sepiecibes 3, HOE

Basrilng O nealkegy | invasior Frasenoonon




Starling Oncology’s Full-Spectrum Capitated Offering

B Delegation, Open-Network
Narrow Network Capitation g gavon, L
Capitation
Starling Oncology contracts with providers that are globally » Starling Oncology contracts with managed care providers to
capitated with a Knox-Keene license to serves as the take full accountability for the payor's encology benefit, from
exclusive oncology provider. network design through payment adjudication.
NETWORK MODEL TTM REVENUE® NETWORK MODEL TTM REVENUE®
Exclusive $75M Hybrid $3Im
o - 4
EXPECTED MLR' PMPM EXPECTED MLR’ PMPM
~65-70% $Mid-single digit ~80-85% $Mid-double digit
- 4
EXPECTED BENEFITS EXPECTED BENEFITS
(& Predictable, recurring revenue (= Recurring revenue with greater scalability
(& High margins from tightly managed populations (% Greater revenue per patient through the hybrid model |
A i

—— FUTURE OF STARLING ONCOLOGY GROWTH —@—@™@ @ @
o

{1} MLR s defined as payrol, third-party charges, medical supplies pius IV drug costs incured by Saning Oncolagy divided by net capitation revenue.
{2} Traifing twabve month {TTM) revenue os of September 30, 2026

Basrilng O nealkegy | invasior Frasenoonon




Narrow and Delegated Patient Pathways

BT - TR -
Starling Oncology contracts with Payor to Oncology patients seen for capitated outpatient STLN captures additional clinical revenue from
manage oncology care via: medical oncology services in Starling Oncology services not included in capitation for
or network clinic outpatient medical encology
— Specialty Pharmacy
— Imaging
Narrow Network S Starling Oncology Clinics —1 ;
= Carveout Drugs
—p Clinical Research
— Specialty Pharmacy
—> Starling Onecology Clinics kmoging
Fully Delegated —» Carveout Services
— Clinical Research
— Starling Oncology Network -

Future State: Network Services

Soariing Oneakegy | nvesto Fraseriobon




Proven Ability to Maintain Stable MLR at Scale

Consistent MLR Performance Despite Elevated Industry Utilization MLR Levers

Il cop Revenue ($M) 0 MLR (132}

Management

Launched Delegated contract model and began on=boarding those patients PVOFCFI'EtCI ry D|Cltf0 rm manages cost of
85% care in real time
76% 81%

° Industry-Leading Utilization

2%
69% 68% 68%

Scaled Drug Procurement
81%

Drives margin on risk encounters; Part D
£26.9 $28.0 s287 adds stability

$23.2

$20.6
s17.0 s17.0 e Hybrid Care Delivery Model
Differentiated engagement and ancillary

services via STLN's network

Starling Oncology Nexus™
Drives clinical pathway adherence across
the network

4q24 1Q2s 2q25 3Q2s 4Q25 Q26 2qQ26 3Q26

MLR expected in 85-90% range over next 12mo as delegated lives ramp,

normalizing to 75-85% at run-rate

Hotes
{1} Excludes gain share conract revenue.
12} MIR s defined os payroll, third-party charges madical supplies phus IV drug costs incumed by 5TIN divided by net copitation revenus.

Basrilng O nealkegy | invasior Frasenoonon




Delegated Capitation: Starling Oncology’s Health Plan
Solution

~7 Delegated Contract Ramp

& Clinlecs cutslde CA: Owned vs. Networked

[ Revenue Gross Margin B cwned [ Networked
— R H
. 2024 2025 2026
. vy 3 4 5 & 7 g g 10 11 12 2, Delegdated Members Growth & Diversificatlon

~100K
A

MONTHS 1-4 MONTHS 9-12 == Il . . . . . .

Tanaltion of Coio foriod i 4024 1025 2025 3025 4025 1026 2026 3026 4026

BFL Dalegated Membars  WOR Delgated Members

iy § e | R




Specialty Pharmacy Overview

@ Revenue & Gross Margln 4l Multl-Year Growth |n Script volume 4 Scripts perii visits & Clinle visits

272 263
~BOK+
5169M
$180M 33K
$100M 20K
- $29M .53“*‘II SA5M 8K 11K 51K 51K SO0E 52K 56K 5if 54K 56K GOK
mu R

2023 2024 2025 ; ; e 2
= 2022 2023 2024 2095 2026E 3024 4024 1025 2025 3025 4025 1026 2026 30.26

[ Revanue @ross Margin . Scripts pari Visit Clinig isits

© starling Oncology Specialty Pharmacy Advantages

A convenient, affordable option for patients and network providers, while driving strong economics for Starling Oncology

S Starling Oncology's unigue procurement capakilities drive strong @ Reduces costto payors vs. independant specialty pharmacies
margins

HarirgOmdegy | man | un '




The Starling Oncology Care Model

PROVEN IMPACT

' N N
-
~81% 29%
Owverall MLR Lower Inpatient Admissions
LW AN J
i i ™y

~23%

Typical Payor Savings in Year | of 5T1
Contract

wihy - Dingnossd

L. L. s
i =Y '
r Median Tolal Healthcare Costs for
\ FAN 4
f ™y
35%
Improvemant in Potient Satisfaction 5 Among Newly -Diagnosed
. 7

Patiant S

Hotesx (1) Bosod on study on $TLN potiont populatic ot ani: fversity in collaboration with the American Srv'i
oncolagy Prac vibes 2019 & Ly Health Workei-Led Cances Sy plor i i : he Effect on Pati
Costs: Results from a Part Collaboration” {2} Average welghted payor savings for new STIN ¢ c:p‘u.uar contracts signed 2024 and?C?‘
alss comparabia to 90,7 Press Ganay scora for 2024, * MLR as of 3076

T e O e g | Tl Praaaniatan




Starling Oncology Nexus™,

A proprietary industry=-leading UM platform promoting provider engagement

KEY PLATFORM CAPABILITIES

-

Pathway compliance
Automated checks aga

ol

A unified platform for -
value-based care B {ruyeiate bt lgenc

Radl=t v with actionable

racomimed

Peer-to-peer workflow

Schaduling ond documentation in one connected
155

UCIRTy - 05 SLRONICH

Ancillary engagement
~hinic: ol access and oral chemotherapy

MEASURABLE IMPACT >95% same-day approval >98% formulary adherence Centralized UM workflow
OVER 3 MONTHS A o b L = g
for pathiway-concordant requasts to Starling's value-based formulary Improvas adharance and clirkcal approps

atanass

P ey ——
13- Poren: Parcting




Starling Oncology Nexus Screenshots

E 01250620 e

Porbsrance Seann

Moco

. 01250620 e |

4 GomzarfAbraxang < FOLFIRINOX -modified o e Regiias

st L angeh 20 cdayw Toat Cycian & Fncmatac Sarice Datw 000 11-08

Approval
Status

v - Appeovec

arilag Dnealegy |inice Frasennenon




Nexus Performance KPIs — Early Wins

>80%

Total order submission
Peroentuge of total orders submitted via Nexus

>80%

Formulary adherence
Authorization requests with substitutions are 90%
adherent to Starling’s value-based formulary

g O R Y | e

{1} Bamod on 3 monte of 2076

>50%

Pathway adherence
Authorization requests on a Starling preferred pathway

80

Total Weekly PA requests through Nexus

Minimum number of cases submitted weekly




What Sets Starling Apart in a Competitive Landscape

Care Delivery Model Pravide Clinical Care utilzation Management i FUIEUAR]T) Kags =t

Drug Costs Low Scale

Starlin
S Sncosay @ @ @ @
Cure Navigation Model ° ° °

Utilization Management Only x °

Subsidiary of a Distributor ° % X °

Independent Provider °

iy § e | R




Strong Leadership with Deep Industry Experience

Daniel Virnlch, MD

Joined STLN in 2020 as
COO, CEQ since 2023

20+ years of executive
leciciership and value-
based care oparations
experience

Freviously, served as
President of Davita
Medical Group, Floricka
and Senior VP of
Operations for
Healthoore Partners in
Southem Colifornic

Davita

;{ OPTUM
TEAMHealth.

Joined STLN in 2021 as VP
of Finance, CFO since
2024

15= years of finance
leacership expenence in
nealtheare focused on
FP&A and anallytics

Fraviously, served as
Head of FR&A ot Hoag
Health System and held
several FREA leadership
roles ot SCAN Health Flan
and McKesson

hoag.

Al

¥-scan
MESKESSON

Anne McOeorge

Joined $TUN Board in 2021,

Chairman since August
2025

35+ years of experience
providing strotegic and
operational guidonce to
heaqithcare orgonizotions

Hos served as Operating
Fartner of Hovencrest
Healthcare since 2018
and previously served as
Managing Partner of
Grant Thornton

° GrantThornton

Deloitte.

ARTHUR
ANDERSEN

ordan Mcinerney
e |

“>+ HOPCo stryker

Yale D. Podnos, MD

HCAsr URC

Healthcare HEeaLTH

@ Kristin England

MCSKESSON //J’

Dartmouth-
@ Rakesh Panda

Hitcheock

Stephen Cella
¥

CARLYLE

O sl halfla
-1 %II!_“.'\lI'II.\I. c||5c|° |nmﬁ

Bating Oncakegy

v Frasercotion




Financial Overview

Erariing Gncalegy | nvasio Fraserienon




Financial Highlights

u]a]
oo

Diversified Revenue Base

Revenue spans capitation, fee-for-
service, specialty pharmacy, and clinical
solutions, reducing reliance on any single
payer model

Durable Growth

Fueled by long-term oncology cost
inflation and rising patient volumes as
the population ages

Recurring, Visible Revenue

Multi-year capitation contracts and
recurring treatment cycles create
subscription-like visibility into future
revenue

e,

Path to Profitability

On track for positive Adjusted EBITDA in
20286, driven by scale, cost discipline,
and an improving payer mix

Direct Cost Control

Full control over oncology drug
purchasing, formulary design, and
treatment regimens protects margins as
drug costs rise

)

Strengthening Debt
Structure
Refinanced legacy debt via strategic

partnership with OrbiMed, improving
terms and extending runway

erilng Onenlegy | 1vestor Fraser o




Consistent Revenue Growth

Revenue ($M) PatientLives (M) Adjusted EBITDA ($M)

$3IM-$5M
2.2
19 nd =
18
($12.4)
($25.8)
($35.7)
2024 2025

2023 2024 2025 2026E 2023 2026YTD 2023 2024 2025 2026E

| Clinical Trials & Other
Specialty Pharmacy
I FFS Revenue
B copitated Revenue

Notgs
{1} 2026€ figures reprasent the midpoint of 2036 Suidance. Adjusted EBITDA is o non-GAAP measura, Please see the appendix for o reconciliation o the nearest SAAP measura,

Erariing Gncalegy | nvasio Fraserienon




3Q26 Quarterly Results

Revenue

(% in millions)

1025 IQ26
S166.8
505
31366
$0.6
575.8
$60.2 §60.0

W Clnical Trials & Gthar
W Spacialty Pharmacy

Patient Services

hNotes

(1) Adjusted ERITOA iz o non-GAAP measure, A reconciliation

Patient Lives Adjusted EBITDA(

($ inmillions)

(millions)
@ 3028

3028

$3.4

3026 2026

{sa3.8)

1o the nearest GAAR measune is availobbe upon request,

3Q26 Operational

Highlights

Total revenue of $170M
increased 24% YaoY

Specialty Fharmacy revenue
of $108M increased 44% YoY
with a gross margin of 24%

Medical Loss Ratio {MLR) of
81% decreased 400 bps
sequentially

Adjusted EBITDA of $3.4M,
positive for g second straight
quarter, vs. {$35M) in 3025

Romping Nexus provider
portal to deapan provider
engagement

Soariing Oneakegy | nvesto Fraseriobon




Pharma Margin Bridge

Pharma Margin Drivers

e e T Incremental Margin
Opportunity: 3-4%

21-24%

Including

Incremental 18—21%

Margin Opportunity

18=19%

Baseline Margin Scaled Procurement Opportunistic Current Margin Long-term Margin
Activities Pricing

Stariing Onealegy |11Vt Fraseriehon




Path to Breakeven and Profitability Levers

SG&A historically declining as a

Percentage of Revenue, Gross Margins Ad] EBITDA
Trending Higher

(% in millions)

2% 34

(s2.8)
535
fsm]{ )
(s82)
S0&A os % of Rev.
8§78,
— Gross Margin {ss.}}[“'ﬂ( 1
{s108)
W24 2024 3024 4024 10256 2925 IQ26 4026 1026 2026 IQIE 1924 2024 3024 4024 10256 2026 3025 4026 1026 2026 3026
Hotes
(1) Adjustad ERITOA iz o non-GAAP measure, A reconciliation 1o the neorest GAAP medsure ks availoble upon request,

Enariing Gncaiegy | nvasio Frasernenon

$0.1 50.2 l

© cross ma rgin

Leverage existing
clinical labor

Drive Specialty
Pharmacy, Clinical
Research, and
behavioral
attachment

Drug procurement,
Pathways, and buy-ins

© Adj eBITDA Margin

Leverage existing
corporate and field
infrastructure

Al efficiencies
Vendor diversification




Longer Term Guidance

FY2025

$502.7M

GROSS PROFIT

$76.4M

ADJUSTED EBITDA

$(12.4)m

FREE CASH FLOW

$(23.9)m

FY2026

REVENUE

$650-$660M .30% mic.

GROSS PROFIT
$107-$T110M +40% mid.

ADJUSTED EBITDA
$4-$6M TurNs +

FREE CASH FLOW
$5-$10M TuRrns +

. >

{1} Suidance reflects vpdates provided as of the Company’s 30726 eamings release, Novamber 5, 2026

2028 TARGETS

REVENUE GROWTH

o
~20%
REVENUE CAGR THROUGH 2028

BUSINESS MIX

Capitation ~30% /[
Dispensary ~50% of total
revenue

MARGIN EXPANSION

Adjusted EBITDA margin
scales to mid-single digits
of revenue




Investment Highlights

A leading national oncology-focused VBC Platform l

Large TAM, with long-term growth driven by secular trends 2

3 | -~

Multiple levers for growth across a diversified business

Proven leadership team with deep industry experience 5

Strong recurring revenue growth and sustainable profitability 6
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