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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 10-Q

PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the Quarterly Period Ended March 31, 2026
O TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF
1934 For the transition period from to

Commission File Number: 001-40566

TABOOLA.COM LTD.

(Exact name of registrant as specified in its charter)

Israel Not Applicable
(State or other jurisdiction of (L.R.S. Employer
incorporation or organization) Identification No.)
16 Madison Square West
7th Floor
New York, NY 10010
(Address of principal executive offices) (Zip code)

212-206-7633

(Registrant’s telephone number, including area code)

Securities registered pursuant to Section 12(b) of the Act:

Trading
Title of each class Symbol(s) Name of each exchange on which registered
Ordinary shares, no par value TBLA The Nasdaq Global Select Market
Warrants to purchase ordinary shares TBLAW The Nasdaq Global Select Market

Securities registered pursuant to Section 12(g) of the Act: None
Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act. [J Yes XI No
Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or 15(d) of the Act. (] Yes X No

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act of 1934 duri&g the preceding 12 months (or
for such shorter period that the registrant was required to file such reports), and (2) has been subject to such filing requirements for the past 90 days. X Yes [] No

Indicate by check mark whether the registrant has submitted electronically every Interactive Data File required to be submitted pursuant to Rule 405 of Regulation S-T (§232.405 of this
chapter) during the preceding 12 months (or for such shorter period that the registrant was required to submit such files). X Yes [1 No

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, a smaller reporting company, or an emerging growth company. See the
definitions of “large accelerated filer,” “accelerated filer,” “smaller reporting company,” and “emerging growth company” in Rule 12b-2 of the Exchange Act.

Large accelerated filer a Accelerated filer
Non-accelerated filer g Smaller reporting company O
Emerging growth company O

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or revised financial accounting
standards provided pursuant to Section 13(a) of the Exchange Act. [J

Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). [J Yes XI No



As of April 29, 2026 the Registrant had a total of 273,324,352 outstanding shares, which includes 243,284,708 Ordinary shares and 30,039,644 Non-voting Ordinary shares.
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NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Quarterly Report on Form 10-Q contains forward-looking statements. All statements contained in this Quarterly Report on Form 10-Q other than
statements of historical fact, including statements regarding our future results of operations and financial position, our business strategy and plans, and our
objectives for future operations, are forward-looking statements. The words “believe,” “may,” “will,” “estimate,” “continue,” “anticipate,” “intend,” “expect,”
and similar expressions are intended to identify forward-looking statements. We have based these forward-looking statements largely on our current
expectations and projections about future events and trends that we believe may affect our financial condition, results of operations, business strategy, short-
term and long-term business operations and objectives, and financial needs. These forward-looking statements are subject to a number of risks, uncertainties
and assumptions, including those described in Part I, Item 1A, “Risk Factors” in our Annual Report on Form 10-K. Moreover, we operate in a very competitive
and rapidly changing environment. New risks emerge from time to time. It is not possible for our management to predict all risks, nor can we assess the impact
of all factors on our business or the extent to which any factor, or combination of factors, may cause actual results to differ materially from those contained in
any forward-looking statements we may make. In light of these risks, uncertainties and assumptions, the future events and trends discussed in this Quarterly
Report on Form 10-Q may not occur and actual results could differ materially and adversely from those anticipated or implied in the forward-looking
statements. We undertake no obligation to revise or publicly release the results of any revision to these forward-looking statements, except as required by law.
Given these risks and uncertainties, readers are cautioned not to place undue reliance on such forward-looking statements.

Unless otherwise stated or unless the context otherwise requires, the terms “Company,” “the registrant,” “our company,” “the company,” “we,” “us,” “our,”
“ours,” and “Taboola” refer to Taboola.com Ltd., a company organized under the laws of the State of Israel, and its consolidated subsidiaries.

99 ¢



Table of Contents TABOOLA.COM LTD.
CONSOLIDATED INTERIM BALANCE SHEETS

U.S. dollars in thousands, except share and per share data

March 31, December 31,
2026 2025

Unaudited
ASSETS
CURRENT ASSETS
Cash and cash equivalents $ 150,275 $ 120,865
Trade receivables (net of allowance for credit losses of $15,273 and $13,889 as of March 31, 2026 and December 31,
2025, respectively) (1) 309,909 360,166
Prepaid expenses and other current assets 60,909 77,000
Total current assets 521,093 558,031
NON-CURRENT ASSETS
Long-term prepaid expenses 13,934 15,116
Commercial agreement asset 266,211 270,248
Restricted deposits 1,462 1,462
Deferred tax assets, net 22,239 20,624
Operating lease right of use assets 72,528 79,167
Property and equipment, net 96,185 95,335
Intangible assets, net 5,537 13,925
Goodwill 555,931 555,931
Total non-current assets 1,034,027 1,051,808
Total assets $ 1,555,120 $ 1,609,839
LIABILITIES AND SHAREHOLDERS' EQUITY
CURRENT LIABILITIES
Trade payables (2) $ 278,147 $ 330,684
Short-term operating lease liabilities 30,652 30,408
Accrued expenses and other current liabilities 152,077 159,874
Total current liabilities 460,876 520,966
LONG-TERM LIABILITIES
Revolving credit facility 66,400 102,300
Long-term operating lease liabilities 54,532 61,382
Warrants liability 105 501
Deferred tax liabilities, net 736 628
Other long-term liabilities 17,141 16,867
Total long-term liabilities 138,914 181,678
COMMITMENTS AND CONTINGENCIES (Note 10)
SHAREHOLDERS' EQUITY
Ordinary shares with no par value- Authorized: 700,000,000 as of March 31, 2026 and December 31, 2025;
345,272,825 and 341,610,237 shares issued, and 243,107,545 and 246,330,707 shares outstanding as of March 31,
2026 and December 31, 2025, respectively — —
Non-voting Ordinary shares with no par value- Authorized: 46,000,000 as of March 31, 2026 and December 31,
2025; 45,198,702 shares issued, and 30,039,644 shares outstanding as of March 31, 2026 and December 31, 2025. — —
Treasury Ordinary shares, at cost - 117,324,338 (102,165,280 Ordinary shares and 15,159,058 Non-voting Ordinary
shares) and 110,438,588 (95,279,530 Ordinary shares and 15,159,058 Non-voting Ordinary shares) as of March 31,
2026 and December 31, 2025, respectively (409,284) (385,651)
Additional paid-in capital 1,417,818 1,404,248
Accumulated other comprehensive income (loss) (334) 534
Accumulated deficit (52,870) (111,936)
Total shareholders' equity 955,330 907,195
Total liabilities and shareholders' equity $ 1,555,120 $ 1,609,839

(1) Includes related party trade receivables of $51,313 and $39,210, as of March 31, 2026 and December 31, 2025, respectively.
(2) Includes related party trade payables of $71,229 and $70,950, as of March 31, 2026 and December 31, 2025, respectively.

The accompanying notes are an integral part of these unaudited consolidated financial statements.
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CONSOLIDATED INTERIM STATEMENTS OF INCOME (LOSS)
U.S. dollars in thousands, except share and per share data

Three Months Ended March 31,

2026 2025
Unaudited

Revenues (1) 466,395 § 427,493
Cost of revenues:
Traffic acquisition cost (2) 302,379 279,797
Other cost of revenues 34,439 28,389
Total cost of revenues 336,818 308,186
Gross profit 129,577 119,307
Operating expenses:
Research and development, net 39,580 35,956
Sales and marketing 72,565 65,890
General and administrative 25,048 23,723
Other income, net (3) (77,000) —
Total operating expenses 60,193 125,569
Operating income (loss) 69,384 (6,262)
Finance expenses, net (4) (245) (4,500)
Income (loss) before income taxes 69,139 (10,762)
Income tax benefit (expenses) (10,073) 2,012
Net income (loss) 59,066 $ (8,750)
Net income (loss) per share attributable to Ordinary and Non-voting Ordinary shareholders, basic $ 021 $ (0.03)
Net income (loss) per share attributable to Ordinary and Non-voting Ordinary shareholders, diluted $ 020 $ (0.03)
Weighted-average shares used in computing net income (loss) per share attributable to Ordinary and Non-voting Ordinary
shareholders, basic 282,244,774 341,960,999
Weighted-average shares used in computing net income (loss) per share attributable to Ordinary and Non-voting Ordinary
shareholders, diluted 288,764,244 341,960,999

(1) Includes revenues from related party of $69,680 and $48,324, for the three months ended March 31, 2026 and 2025, respectively.
(2) Includes traffic acquisition cost to related party of $96,790 and $82,159 for the three months ended March 31, 2026 and 2025, respectively.

(3) See Note 10 Commitments and Contingencies.

(4) Includes loss on extinguishment of debt of $6,597 for the three months ended March 31, 2025.

The accompanying notes are an integral part of these unaudited consolidated financial statements.



Table of Contents

CONSOLIDATED INTERIM STATEMENTS OF INCOME (LOSS)

TABOOLA.COM LTD.

U.S. dollars in thousands, except share and per share data

CONSOLIDATED INTERIM STATEMENTS OF COMPREHENSIVE INCOME (LOSS)

Net income (loss)
Other comprehensive loss:

Three Months Ended March 31,

Unrealized losses on derivative instruments, net

Other comprehensive loss
Comprehensive income (loss)

2026 2025
Unaudited
$ 59,066 $ (8,750)
(868) (1,191)
(868) (1,191)
$ 58,198 § (9,941)

The accompanying notes are an integral part of these unaudited consolidated financial statements.
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CONSOLIDATED STATEMENTS OF SHAREHOLDERS’ EQUITY

TABOOLA.COM LTD.

U.S. dollars in thousands, except share and per share data

Balance as of January 1, 2026
Share-based compensation expenses
Repurchase of Ordinary shares
Exercise of options and vested RSUs

Payments of tax withholding for share-
based compensation

Other comprehensive loss
Net income
Balance as of March 31, 2026 (unaudited)

Balance as of January 1, 2025
Share-based compensation expenses

Repurchase of Ordinary shares and non-
voting Ordinary shares

Exercise of options and vested RSUs

Payments of tax withholding for share-
based compensation

Other comprehensive loss
Net loss
Balance as of March 31, 2025 (unaudited)

Non-voting Ordinary T s Accumulated
. reasury  Additional other Total
shares Ordinary shares Ordinary paid-in  Accumulated comprehensive shareholders’
Number Amount Number Amount shares capital deficit income (loss) equity
30,039,644 $ — 246,330,707 $ — $ (385,651) $1,404248 $ (111,936) $ 534 $ 907,195
— — — — — 14,663 — — 14,663
— —  (6,885,750) — (23,633) — — — (23,633)
— — 3,662,588 — — 1,482 — — 1,482
— — — — — (2,575) — — (2,575)
— — — — — — — (868) (868)
— — — — — — 59,066 — 59,066
30,039,644 $ — 243,107,545 § — $(409,284) $1,417818 $§  (52,870) § (334) $ 955,330
NOH-VOtsllI]lfreOSrdlnal'y Ordinary shares Treasury  Additional Acm(l)irll]l;:ated Total
Ordinary paid-in  Accumulated comprehensive shareholders’
Number Amount Number Amount shares capital deficit income (loss) equity
44,210,406 $ — 293,134,865 § — § (130,117) $1,335,825 $§ (154,220) $ 418 $ 1,051,906
— — — — — 15,796 — — 15,796
(4,156,062) —  (12,086,097) — (49,507) — — — (49,507)
— — 3,395,786 — — 797 — — 797
— — — — — (842) — — (842)
— — — — — — — (1,191) (1,191)
— — — — — — (8,750) — (8,750)
40,054,344 § — 284,444,554 § — 8§ (179,624) $1,351,576 $ (162,970) $ (773) $ 1,008,209

The accompanying notes are an integral part of these unaudited consolidated financial statements.
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CONSOLIDATED STATEMENTS OF CASH FLOWS

U.S. dollars in thousands

Three months ended March 31,

2026 2025
Unaudited

Cash flows from operating activities
Net income (loss) $ 59,066 $ (8,750)
Adjustments to reconcile net income (loss)_to net cash flows provided by operating activities:
Depreciation, amortization and write-offs 16,072 20,682
Share-based compensation expenses 14,195 15,517
Net loss (gain) from financing expenses 209 (1,038)
Revaluation of the Warrants liability (396) (1,726)
Amortization of loan and credit facility issuance costs 184 413
Loss on extinguishment of debt — 6,597
Commercial agreement asset amortization 4,037 4,037
Change in operating assets and liabilities:
Decrease in trade receivables, net (1) 50,257 65,196
Decrease in prepaid expenses and other current assets and long-term prepaid expenses 16,257 4,434
Decrease in trade payables (2) (42,229) (31,758)
Decrease in accrued expenses and other current liabilities and other long-term liabilities (7,523) (22,196)
Increase in deferred taxes, net (1,507) (3,120)
Change in operating lease right of use assets 7,040 6,211
Change in operating lease liabilities (7,007) (6,388)
Net cash provided by operating activities 108,655 48,111
Cash flows from investing activities
Purchase of property and equipment (18,374) (12,041)
Proceeds from maturities of short-term investments — 3,780
Net cash used in investing activities (18,374) (8,261)
Cash flows from financing activities
Issuance costs — (663)
Exercise of options 997 705
Payment of tax withholding for share-based compensation expenses (2,575) (842)
Repurchase of Ordinary shares and non-voting Ordinary shares (22,691) (49,342)
Payments on account of repurchase of Ordinary shares (493) (2,355)
Repayment of long-term loan — (122,736)
Proceeds from revolving credit line, net of issuance costs — 123,985
Additional proceeds from revolving credit line 109,000 —
Repayment of revolving credit line (144,900) —
Net cash used in financing activities (60,662) (51,248)
Exchange rate differences on balances of cash and cash equivalents (209) 1,038
Increase (decrease) in cash and cash equivalents 29,410 (10,360)
Cash and cash equivalents - at the beginning of the period 120,865 226,583
Cash and cash equivalents - at end of the period $ 150,275  $ 216,223

(1) Includes an (increase) decrease in related party trade receivables of $(12,103) and $28,093, for the three months ended March 31, 2026 and 2025, respectively.
(2) Includes an increase (decrease) in related party trade payables of $279 and $(10,723), for the three months ended March 31, 2026 and 2025, respectively.

Three months ended March 31,

2026 2025
Unaudited

Supplemental disclosures of cash flow information:
Cash paid during the year for:
Income taxes $ 2,595 $ 3,764
Interest $ 1,491 $ 2,189
Non-cash investing and financing activities:
Purchase of property and equipment $ 617 $ 1,895
Share-based compensation included in capitalized internal-use software $ 468 $ 279

Exercise of options $ 485 § 92



Creation and modification of operating lease right-of-use assets and operating lease liability $ 401 $ 28,922

The accompanying notes are an integral part of these unaudited consolidated financial statements.
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NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS

U.S. dollars in thousands, except share and per share data

NOTE 1:- GENERAL

a. Taboola.com Ltd. (together with its subsidiaries, the “Company” or “Taboola’) was incorporated under the laws of the state of Israel on September 3, 2006.

Taboola is a technology company that powers recommendations across the Open Web with an artificial intelligence-based, algorithmic engine developed since the
Company began operations in 2007. Taboola partners with websites, devices, and mobile apps (collectively referred to as “digital properties™), to recommend editorial
content and advertisements on the Open Web. Digital properties use Taboola’s technology platforms to achieve their business goals, such as driving new audiences to
their sites and apps or increasing engagement with existing audiences. Taboola also provides monetization opportunities to digital properties by surfacing paid
recommendations by advertisers. Taboola is a business-to-business company with no competing consumer interests. Taboola empowers advertisers to leverage its
proprietary Al-powered recommendation platform to reach targeted audiences utilizing effective, native ad-formats across digital properties. As part of the Company e-
Commerce offerings, it also syndicates its retailer advertisers’ monetized product listings and links (clickable advertisements) into commerce content-oriented
consumer experiences on both the Open Web and within the dominant traditional ad platforms. Taboola generates revenues when people (consumers) click on,
purchase from or, in some cases, view the ads that appear within its recommendation platform. The Company’s customers are the advertisers, merchants and affiliate
networks that advertise on the Company’s platform (“Advertisers”). Advertisers pay Taboola for those clicks, purchases or impressions, and Taboola shares a portion of
the resulting revenue with the digital properties who display those ads.

b. In November 2022, the Company announced that it entered into a 30-year exclusive commercial agreement (the “Commercial agreement”) with Yahoo Inc. and its
affiliated entities (““Yahoo”), under which Taboola will power native advertising across all of Yahoo’s digital properties, expanding the Company’s native advertising
offering. The Company issued Yahoo Ordinary shares and Non-voting Ordinary shares with an aggregate fair value of $288,063, which the Company accounts for as
an upfront payment for traffic acquisition costs paid to the digital property partner (the “Commercial Agreement Asset”). The Commercial Agreement Asset is
amortized over the shorter of the respective contractual terms and the economic benefit period of the digital property arrangement, estimated at 18 years, commencing
in January 2024. For each of the three-month periods ended March 31, 2026 and 2025, the Company recorded amortization expense of $4,037 related to the
Commercial Agreement Asset. For further information on related-party transactions, see Note 11.

NOTE 2:- SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation

The accompanying unaudited consolidated interim financial statements have been prepared in accordance with Generally Accepted Accounting Principles in the United
States (“GAAP”), and applicable rules and regulations of the Securities and Exchange Commission (“SEC”) regarding interim financial reporting and include the accounts of
Taboola.com Ltd. and its wholly-owned subsidiaries. All intercompany balances and transactions have been eliminated in consolidation.

The consolidated balance sheet as of December 31, 2025, included herein, was derived from the audited consolidated financial statements as of that date, but does not include
all of the disclosures, including certain notes required by GAAP on an annual reporting basis. Certain information and note disclosures normally included in the financial
statements prepared in accordance with GAAP have been condensed or omitted pursuant to such rules and regulations.

Therefore, these unaudited consolidated interim financial statements should be read in conjunction with the audited consolidated financial statements and the related notes
thereto included in the Company’s Annual Report on Form 10-K as of and for the year ended December 31, 2025, filed with the SEC on February 25, 2026.

In the opinion of the Company’s management, the unaudited consolidated interim financial statements have been prepared on a basis consistent with the annual consolidated
financial statements and reflect all adjustments, which include only normal recurring adjustments necessary for the fair presentation of the Company’s unaudited interim
consolidated financial statements. The results of operations for the three months ended March 31, 2026, are not necessarily indicative of the results to be expected for the full
year ending December 31, 2026, or any other future interim or annual period.

Significant Accounting Policies

The Company’s significant accounting policies are discussed in Note 2, Summary of Significant Accounting Policies, in the Company’s Annual Report on Form 10-K as of
and for the year ended December 31, 2025, as filed with the SEC on February 25, 2026. There have been no significant changes to these policies during the three months ended
March 31, 2026.

Refundable Tax Credit

The Company accounts for refundable tax credits that are not subject to the scope of ASC 740 using a grant accounting model, by analogy to International Accounting
Standards 20, Accounting for Government Grants and Disclosure of Government Assistance, and recognizes such grants when the Company has reasonable assurance that it will
comply with the grant’s conditions and that the grant will be received. Refundable tax credits are accounted for by analogy to government grants, as the Company can realize the
benefit regardless of whether or not it has an income tax liability. Therefore, these amounts are not considered income taxes and fall outside the scope of Topic 740, Income Tax.
Refundable tax credits are recorded in the interim consolidated financial statements in accordance with their purpose, generally as a reduction of expenses, or a reduction of asset
costs.

Use of Estimates

The preparation of the interim consolidated financial statements in conformity with U.S. GAAP requires management to make estimates and assumptions that affect the



reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the dates of the interim consolidated financial statements, and the reported amounts
of revenues and expenses during the reporting period and accompanying notes. Actual results could differ from those estimates.

The Company’s management regularly evaluates its estimates, primarily those related to: (1) revenue recognition criteria, including the determination of revenue reporting as
gross versus net in the Company’s revenue arrangements, (2) allowances for credit losses, (3) operating lease assets and liabilities, including the incremental borrowing rate and
terms and provisions of each lease (4) the useful lives of its Commercial agreement asset, property and equipment and capitalized software development costs, (5) income taxes,
(6) the fair value of financial assets and liabilities, including Private Warrants and derivative instruments (7) Impairment of intangible assets and goodwill annual impairment
test.

These estimates are based on historical data and experience, as well as various other factors that management believes to be reasonable under the circumstances; the results of
which form the basis for making judgments about the carrying value of assets and liabilities that are not readily apparent from other sources.

Concentrations of Credit Risk

The Company’s trade receivables are geographically diversified and derived mainly from sales in the United States, Israel, Germany and United Kingdom. Concentration of
credit risk with respect to trade receivables is limited by credit limits, ongoing credit evaluation and account monitoring procedures. The Company performs ongoing credit
evaluations of its accounts receivables and establishes an allowance for expected losses as necessary.

As of March 31, 2026 and December 31, 2025, no single customer accounted for 10% or more of accounts receivable or total revenue for those respective years then ended,
except as disclosed in Note 11.

Recently Adopted Accounting Pronouncements:

In July 2025, the FASB issued ASU 2025-05, to address complexities in applying current expected credit losses for current accounts receivable and contract assets. The
amendments allow entities to make an accounting policy election to apply a practical expedient when estimating expected credit losses for certain assets, which allows entities to
assume that economic conditions at the balance sheet date will remain unchanged for the remaining life of those assets. The Company adopted the provisions of the amendments
as of January 1, 2026. The adoption of this amendment did not have a material impact on the Company’s consolidated financial statements.

Recently Issued Accounting Pronouncements

In November 2024, the FASB issued ASU 2024-03, “Income Statement-Reporting Comprehensive Income - Expense Disaggregation Disclosures (Subtopic 220-40):
Disaggregation of Income Statement Expenses”, requiring public entities to disclose additional information about specific expense categories in the notes to the financial
statements on an interim and annual

basis. ASU 2024-03 is effective for fiscal years beginning after December 15, 2026, and for interim periods beginning after December 15, 2027, with early adoption permitted.
The Company is currently evaluating the impact of adopting ASU 2024-03.

In September 2025, the FASB issued ASU 2025-06, “Intangibles—Goodwill and Other—Internal-Use Software (Subtopic 350-40): Targeted Improvements to the
Accounting for Internal-Use Software”. The ASU simplifies the capitalization guidance by removing all references to prescriptive and sequential software development stages
(referred to as “project stages™) throughout ASC 350-40. The ASU is effective for annual periods beginning after December 15, 2027, and interim periods within those fiscal
years. Adoption of this ASU can be applied prospectively for reporting periods after its effective date; or follow a modified transition approach that is based on the status of the
respective projects and whether software costs were capitalized before the date of adoption; or retrospectively to any or all prior periods presented in the consolidated financial
statements. The Company is currently evaluating the provisions of this ASU.

In November 2025, the FASB issued ASU 2025-09 to amend the guidance in Derivatives and Hedging (Topic 815). The update provides targeted improvements intended to
enhance the application of hedge accounting, including expanded eligibility of forecasted transactions, additional flexibility in measuring hedge effectiveness, and clarifications
related to hedging non-financial items. The guidance is effective for fiscal years beginning after December 15, 2026, including interim periods within those fiscal years. The
Company is currently evaluating the impact on its financial statement disclosures.

In December 2025, the FASB issued ASU 2025-10, Government Grants (Topic 832): Accounting for Government Grants Received by Business Entities, which establishes
authoritative guidance on the recognition, measurement, presentation, and disclosure of government grants. Under ASU 2025-10, government grants are recognized when it is
probable that the entity will both comply with the conditions of the grant and the grant will be received. The ASU provides specific accounting models for grants related to assets
and grants related to income, including options to recognize government grants as deferred income or as a reduction of the asset’s cost basis. The ASU also requires enhanced
disclosures regarding the nature of government grants, significant terms and conditions, accounting policies applied, and amounts recognized in the financial statements. ASU
2025-10 is effective for fiscal years beginning after December 15, 2028, including interim periods within those fiscal years, with early adoption permitted. The Company is
currently evaluating the impact of adopting ASU 2025-10.

In December 2025, the FASB issued ASU 2025-11, “Interim Reporting (Topic 270): Narrow-Scope Improvements”, which clarifies the guidance in Topic 270 to improve the
consistency of interim financial reporting. The ASU provides a comprehensive list of required interim disclosures and introduces a disclosure principle requiring entities to
disclose events since the end of the last annual reporting period that have a material impact on the entity. ASU 2025-11 is effective for fiscal years beginning after December 15,
2027, including interim periods within those fiscal years, with early adoption permitted. The Company is currently evaluating the impact of adopting ASU 2025-11.

NOTE 3:- CASH AND CASH EQUIVALENTS

The following table presents for each reported period, the breakdown of cash and cash equivalents:

March 31, December 31,
2026 2025
Unaudited
Cash $ 148,944 § 111,651
Time deposits 1,331 9,214

Total Cash and cash equivalents $ 150,275 $ 120,865
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NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS

U.S. dollars in thousands, except share and per share data

NOTE 4:- FAIR VALUE MEASUREMENTS

The Company evaluates assets and liabilities subject to fair value measurements on a recurring basis to determine the appropriate level to classify them for each reporting
period. The Company did not have any transfers between fair value measurements levels during the three months ended March 31, 2026.

The following table sets forth the Company’s assets and liabilities that were measured at fair value as of March 31, 2026 and December 31, 2025, by level within the fair
value hierarchy:

Fair value measurements as of

Fa!ir Value
Description Hierarchy March 31, 2026 December 31, 2025
Unaudited
Assets:
Derivative instruments asset:
Derivative instruments designated as cash flow hedging instruments Level 2 $ 636 $ 534
Liabilities:
Warrants liability:
Public Warrants Level 1 $ (105) $ (501)
Private Warrants Level 3 $ — 3 —
Derivative instruments liability:
Derivative instruments designated as cash flow hedging instruments Level 2 $ (849) $ —

The Company classifies its derivative instruments within Level 2 as they are valued using inputs other than quoted prices which are directly or indirectly observable in the
market, including readily-available pricing sources for the identical underlying security which may not be actively traded.

The Company measures the fair value for Warrants by using a quoted price for the Public Warrants, which are classified as Level 1, and a Black-Scholes simulation model for
the Private Warrants, which are classified as Level 3, due to the use of unobservable inputs.

As of March 31, 2026, the remaining contractual term of both the Public and the Private warrants was 0.25 years. As of that date, the fair value of the Public warrants was
$105, while the fair value of the Private warrants was immaterial.
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NOTE 5:- DERIVATIVE INSTRUMENTS AND HEDGING ACTIVITIES

The Company enters into foreign currency forward contracts and put and call options with financial institutions to protect itself against the foreign exchange risks, mainly
exposure to changes in the exchange rate of the New Israeli Shekel (“NIS”) against the U.S dollar that are associated with forecasted future cash flows for up to twelve months.
The Company’s risk management strategy includes the use of derivative financial instruments to reduce the volatility of earnings and cash flows associated with changes in
foreign currency exchange rates; these derivative instruments are designated as cash flow hedges. The Company does not enter into derivative transactions for trading or
speculative purposes.

As of March 31, 2026 and December 31, 2025, the notional amounts of the Company’s derivative instruments designated as cash flow hedging instruments outstanding in
U.S. dollars amounted to $56,949 and $18,817 respectively.

Gross notional amounts do not quantify risk or represent assets or liabilities of the Company but are used in the calculation of settlements under the contracts.

The Company records all cash flow hedging instruments on the consolidated balance sheets at fair value. The fair values of outstanding derivative instruments designated as
cash flow hedging instruments were as follows:

March 31, December 31,
2026 2025
Unaudited
Prepaid expenses and other current assets 636 534
Accrued expenses and other current liabilities (849) $ —

The gains (losses) related to cash flow hedging instruments, recorded in the consolidated interim statements of income (loss), for the three months ended March 31, 2026 and
2025, were as follows:

Three Months Ended
March 31,
2026 2025

Unaudited
Cost of revenues $ 49 3 16
Research and development 493 148
Sales and marketing 109 38
General and administrative 87 26
Total gains recognized in the consolidated statements of income (loss), net $ 738 § 228

Effect of Foreign Currency Contracts on Accumulated Other Comprehensive Income (Loss)

Net unrealized gains (losses) of foreign currency contracts designated as cash flow hedging instruments are recorded in accumulated other comprehensive income (loss).
The changes in unrealized gains (losses) on the Company’s derivative instruments recorded in accumulated other comprehensive income (loss) were as follows:

Three months ended

March 31,
2026 2025

Unaudited
Unrealized gains on derivative instruments at the beginning of the period $ 534§ 418
Changes in fair value of derivative instruments (130) (963)
Reclassification of gains recognized in the consolidated interim statements of loss from accumulated other comprehensive income
(loss) (738) (228)
Unrealized losses on derivative instruments at the end of the period (unaudited) $ (334) $ (773)

All net deferred gains in accumulated other comprehensive income as of March 31, 2026, are expected to be recognized over the next twelve months as operating expenses in
the same financial statement line item in the consolidated interim statements of loss to which the derivative relates.
NOTE 6:- GOODWILL AND INTANGIBLE ASSETS, NET

Goodwill
There was no impairment or additions to goodwill during the three months ended March 31, 2026.
Intangible Assets, Net

Definite-lived intangible assets, net consist of the following:

Gross Fair Accumulated Net Book
March 31, 2026 Value Amortization Value
Merchant/Network affiliate relationships $ 146,547 $ (146,547) $ —




Technology 74,193 (69,428) 4,765
Publisher relationships 42,934 (42,934) —
Tradenames 24,397 (24,156) 241
Customer relationship 13,473 (12,942) 531
Total (unaudited) 301,544 (296,007) $ 5,537
Gross Fair Accumulated Net Book
December 31, 2025 Value Amortization Value
Merchant/Network affiliate relationships 146,547 $ (141,119) $ 5,428
Technology 74,193 (66,549) 7,644
Publisher relationships 42,934 (42,934) —
Tradenames 24,397 (24,131) 266
Customer relationship 13,473 (12,886) 587
Total $ 301,544  § (287,619) $ 13,925
Amortization expenses for intangible assets were $8,388 and $13,746, for the three months ended March 31, 2026 and 2025, respectively.
The estimated future amortization expense of definite-lived intangible assets as of March 31, 2026 is as follows (unaudited):

Year Ending December 31,

2026 (Remainder) $ 5,012
2027 248
2028 124
2029 and thereafter 153
Total $ 5,537

NOTE 7:- FINANCING ARRANGEMENTS

2021 Credit Agreement and 2022 Revolving Credit Agreement

Concurrently with the closing of the Connexity Acquisition, on September 1, 2021, the Company entered into a $300,000 senior secured term loan credit agreement (the
“2021 Credit Agreement”), among the Company, Taboola Inc., a wholly-owned Company’s subsidiary, as borrower, the lenders party thereto and JPMorgan Chase Bank, N.A.,
as administrative agent. The 2021 Credit Agreement provided for term loan borrowings in an aggregate principal amount of up to $300,000 (the “Facility”). The Facility was
fully drawn at closing, net of issuance expenses of $11,250, and the proceeds were used by the Company to finance a portion of the Connexity Acquisition.

On August 9, 2022, the Company amended the 2021 Credit Agreement to provide for a five-year senior secured revolving credit facility (the “2022 Revolving Credit
Agreement”), among the Company, Taboola Inc., a wholly-owned Company’s subsidiary, as borrower, and the lenders party thereto, with Citibank N.A., as lead arranger and
JPMorgan Chase Bank, N.A., as administrative agent. The 2022 Revolving Credit Agreement provided for revolving loans in an aggregate committed principal amount of up to
$90,000.

The total interest expenses, including issuance costs amortization, recognized in connection with the 2021 Credit Agreement were $2,468 for the three months ended March
31, 2025.

2025 Revolving Credit Agreement

On March 18, 2025 (the “Closing Date”), the Company entered into a revolving credit facility (the “2025 Revolving Credit Agreement”), among Taboola, its wholly-owned
subsidiary Taboola, Inc., as borrower (the “Borrower”), the lenders party thereto (the “Lenders”) and Bank of America, N.A., as administrative agent. The 2025 Revolving Credit
Agreement provides for borrowings in an aggregate principal amount of up to $270,000 (the “Revolving Facility”, the loans thereunder, the “Revolving Loans” and the
commitments thereunder, the “Revolving Commitments”). The proceeds of the Revolving Facility can be used to finance working capital needs and general corporate purposes.

Borrowings under the Revolving Facility are subject to customary borrowing conditions and will bear interest at a variable annual rate based on term SOFR or base rate plus
a fixed margin. Term SOFR is defined as the forward-looking SOFR term rate published by CME Group Benchmark Administration Limited subject to a floor of zero. Revolving
Loans repaid may be reborrowed prior to maturity of the Revolving Facility pursuant to customary conditions and restrictions. The Revolving Facility will mature on March 18,
2030.

Subject to the following sentence, the Revolving Facility is voluntarily prepayable from time to time without premium or penalty. The Borrower shall pay a prepayment
premium in connection with any repricing transaction consummated on or before the first anniversary of the Closing Date. The Revolving Facility is mandatorily prepayable at
any time that the outstanding Revolving Loans exceeds the Revolving Commitments. The Revolving Facility is guaranteed by Taboola and its wholly-owned material
subsidiaries, subject to certain exceptions set forth in the 2025 Revolving Credit Agreement (collectively, the “Guarantors”). The obligations of the Borrower and the Guarantors
are secured by substantially all the assets of the Borrower and the Guarantors including stock of subsidiaries, subject to certain exceptions set forth in the 2025 Revolving Credit
Agreement.

The 2025 Revolving Credit Agreement also contains customary representations, covenants and events of default as well as a financial covenant, which limits Taboola’s
allowable net leverage ratio. Failure to meet the covenants beyond applicable grace periods could result in acceleration of the Revolving Loans and/or termination of the
Revolving Facility. As of March 31, 2026, the Company was in compliance with the Facility covenants.

On the Closing Date, the Company borrowed $126,500 under the Revolving Facility, including $123,047 to pay in full the remaining outstanding principal and accrued
interest under the 2021 Credit Agreement and $3,453 to pay debt issuance cost. Revolving Facility issuance costs are capitalized and amortized over the Revolving Facility term.
Accordingly, the 2021 Credit Agreement and 2022 Revolving Credit Agreement were extinguished on the Closing Date.

As of March 31, 2026, the unamortized deferred financing costs associated with the Revolving Facility amounted to $2,674 and were included in short-term and long-term



prepaid expenses in the consolidated balance sheet.

In connection with the establishment of the Revolving Credit Facility and the repayment in full of the loan under the 2021 Credit Agreement, previously capitalized debt
issuance costs totaling $6,597, consisting of $6,004 and $593, related to the 2021 Credit Agreement and the 2022 Revolving Credit Agreement, respectively, were recognized as
loss on extinguishment of debt at the Closing Date.
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NOTE 8:- SHAREHOLDERS’ EQUITY AND SHARE INCENTIVE PLANS

Share capital

Holders of Ordinary shares have the right to receive notice of, and to participate in, all general meetings of the Company, where each Ordinary share shall have one vote.
Each holder has the right to receive dividends, if any, in proportion to their respective Ordinary share holdings. In the event of Taboola’s liquidation, after satisfaction of
liabilities to creditors, Company assets will be distributed to the holders of its Ordinary shares in proportion to their shareholdings.

On December 30, 2022, in connection with the Yahoo transaction, the Company’s shareholders approved an amendment and restatement to the Articles to include a Non-
voting Ordinary share class with an authorized share capital of 46,000,000. In January 2023 the Company issued 45,198,702 Non-voting Ordinary shares to Yahoo. The Non-
voting Ordinary shares are not entitled to vote, except in limited circumstances as provided in the Articles. Other than the voting rights, the rights to receive notice of meetings of
shareholders and limited circumstances as described in the Company’s Articles, the Non-voting Ordinary shares will have rights identical to the rights of Ordinary shares as
described above (see Note 1b).

Share Buyback Program

The Company’s board of directors authorized a share buyback program of the Company’s outstanding Ordinary shares, which commenced in June 2023 and does not have an
expiration date (the “Buyback Program”). In 2023, the Company’s board of directors authorized up to $80,000 of buybacks under the Buyback Program. In February 2024, the
Company’s board of directors authorized up to $100,000 for use under the Buyback Program, including any remaining authority from the 2023 board of directors authorization,
In February 2025, the Company’s board of directors authorized up to an additional $200,000 for use under the Buyback Program. In July 2025, the Company’s board of directors
authorized up to an additional $200,000 for use under the Buyback Program. As permitted by the Buyback Program, share repurchases may be made from time to time, in
privately negotiated transactions or in the open market, including through trading plans, at the discretion of the Company’s management and as permitted by securities laws and
other legal requirements. The Buyback Program does not obligate the Company to repurchase any specific number of shares and the number of shares repurchased may depend
upon market and economic conditions and other factors. The Buyback Program may be discontinued, modified or suspended at any time.

During the three months ended March 31, 2026, the Company repurchased 6,885,750 of its shares at an average price of $3.41 per share (excluding broker and transaction
fees of $166). As of March 31, 2026, the Company had remaining authorization under the Buyback Program to repurchase Ordinary shares up to an aggregate amount of
$167,952.

Share Incentive Plans

In addition to the Buyback Program detailed above, the Company utilizes a net issuance mechanism to satisfy tax withholding obligations related to equity-based compensation
on behalf of its directors, officers and other employees (the “Net Issuances”). In March and August 2025, the Company satisfied the required conditions, as set forth in the Israeli
Companies Law and the Companies Regulations, to conduct future repurchases of its Ordinary and Non-voting Ordinary shares under the Buyback Program and Net Issuances,
each in an aggregate amount up to $200,000. The Company’s board of directors have the authority to determine the amount to be utilized for Net Issuances and Ordinary and
Non-voting Ordinary share repurchases.

For the three months ended March 31, 2026 and 2025, the Company utilized the net issuance mechanism in connection with equity-based compensation for certain Office
Holders, which resulted in a tax withholding payment by the Company of $2,575 and $842, respectively, which were recorded as a reduction of additional paid-in capital.

b. The following is a summary of share option activity and related information for the three months ended March 31, 2026 (including employees, directors, officers and
consultants of the Company):

Weighted
Average
Weighted Remaining
Outstanding Average Exercise Contractual Life Aggregate
Share Options Price (Years) Intrinsic Value
Balance as of January 1, 2026 4.05 46,273
21,213,454 3.58
Exercised 318
(553,788) 2.62
Forfeited
(217,622) 7.53
Balance as of March 31, 2026 (unaudited) 3.87 24,643
20,442,044 3.57
Exercisable as of March 31, 2026 (unaudited) 3.87 24,642
20,440,231 3.57

During the three months ended March 31, 2026, the Company did not grant options.

The aggregate intrinsic value in the table above represents the total intrinsic value that would have been received by the option holders had all option holders exercised their
options on the last date of the period.

As of March 31, 2026, unrecognized share-based compensation cost related to unvested share options was $2,837, which is expected to be recognized over a weighted-average
period of 0.71 years.

c. The following is a summary of the RSU activity and related information for the three months ended March 31, 2026:



Outstanding Restricted Shares Weighted Average Grant Date

Units Fair Value
Balance as of January 1, 2026 27,211,269 $ 3.84
Granted 19,670,049 321
Vested (*) (3,108,300) 4.53
Forfeited (1,432,362) 1.26
Balance as of March 31, 2026 (unaudited) 42,339,656 $ 3.48

(*) A portion of the shares that vested were netted out to satisfy the tax obligations of the recipients. During the three months ended March 31, 2026 a total of 287,718 RSUs
were canceled to satisfy tax obligations, resulting in net issuance of 351,314 Ordinary shares.

The total release date fair value of RSUs was $10,546, during the three months ended March 31, 2026.

As of March 31, 2026, unrecognized share-based compensation cost related to unvested RSUs was $138,663, which is expected to be recognized over a weighted-average
period of 3.01 years.

The total share-based compensation expense related to all of the Company’s share-based awards recognized for the three months ended March 31, 2026 and 2025, was
comprised as follows:

Three Months Ended March 31,

2026 2025
Unaudited
Cost of revenues $ 740 $ 867
Research and development 4,836 6,393
Sales and marketing 4,250 4,221
General and administrative 4,369 4,036

Total share-based compensation expense $ 14,195 § 15,517
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NOTE 9:- INCOME TAXES

The Company calculated its income tax expenses for the three months ended March 31, 2026 by applying the accounting principal of determining the annual effective tax
rate (pre-tax income or loss excluding unusual discrete items). The Company updates its calculations each quarter and makes a year-to-date adjustment if necessary. The
Company’s quarterly effective tax rates were 14.6% and 18.7% for the three months ended March 31, 2026 and 2025, respectively. The effective tax rate results primarily from
the geographic distribution of the Company’s worldwide earnings or losses, applicable tax regulations, tax benefits associated with acquired intangible assets, which are mainly
in the US, and other nondeductible expenses.

NOTE 10:- COMMITMENTS AND CONTINGENCIES

Commercial Commitments

In the ordinary course of the business, the Company enters into agreements with certain digital properties, under which, in some cases it agrees to pay them a guaranteed
amount, generally per thousand page views on a monthly basis. These agreements could cause a gross loss on digital property accounts in which the guarantee is higher than the
actual revenue generated. These contracts generally range in duration from 2 to 5 years, though some can be shorter or longer.

Non-cancelable Purchase Obligations

In the normal course of business, the Company enters into non-cancelable purchase commitments with various parties to purchase primarily software and IT related-based
services. As of March 31, 2026, the Company had outstanding non-cancelable purchase obligations in the amount of $54,441.

Legal Proceedings

In the ordinary course of business, the Company may be subject from time to time to various proceedings, lawsuits, disputes, or claims. The Company investigates these
claims as they arise and record a provision, as necessary. Provisions are reviewed and adjusted to reflect the impact of negotiations, estimated settlements, legal rulings, advice of
legal counsel and other information and events pertaining to a particular matter. Although claims are inherently unpredictable, the Company is currently not aware of any matters
that, it believes would individually, or in the aggregate, have a material adverse effect on its business, financial position, results of operations, or cash flows.

On February 5, 2026, the Company entered into a binding settlement agreement regarding a legal matter in which the Company acted as the plaintiff, resulting a pre-tax
income of approximately $77,000, net of legal fees and other related expenses. This amount was recognized in the interim consolidated statement of income (loss) for the three
months ended March 31, 2026 as other income, net.

NOTE 11:- RELATED PARTY TRANSACTIONS

The Company and its affiliates are parties to several agreements in the ordinary course of business with Yahoo and its affiliates, which became related parties as a result of a
long-term commercial agreement (see Note 1b). Revenues from the related party are derived from Yahoo’s advertiser spend on the Company’s network, for which Yahoo is the
billing entity. Traffic acquisition cost to the related party is compensation for placing Taboola’s platform on Yahoo's digital property. In connection with these agreements, for the
three months ended March 31, 2026 and 2025, the Company recorded revenues from Yahoo in the amount of $69,680 and $48,324 which represented 14.9% and 11.0% of the
Company’s total revenue, respectively. In addition, the Company recorded traffic acquisition costs related to Yahoo for the three months ended March 31, 2026 and 2025, in the
amount of $96,790 and $82,159, respectively. Certain traffic acquisition costs for the three months ended March 31, 2026, noted herein, are unaffiliated with the Yahoo revenues
recognized during the three months ended March 31, 2026

As of March 31, 2026 and December 31, 2025, in regards to Yahoo, the Company’s balances of trade receivables were $51,313 and $39,210, which represented
approximately 15.7% and 10.9% of the Company’s trade receivables respectively, and its balance of trade payables were $71,229 and $70,950, respectively associated with the
revenues presented on both a gross and net basis.

On February 24, 2025, the Company and Yahoo entered into a Share Repurchase Agreement (“Repurchase Agreement”). In accordance with the Repurchase Agreement, the
Company may conduct weekly repurchases of Yahoo's Non-voting Ordinary shares at a purchase price determined by a market based pricing formula as specified in the
Repurchase Agreement. The maximum amount of Non-voting Ordinary shares that may be repurchased each week will be 25% of the applicable allowable limit under Rule 10b-
18 of the Securities Exchange Act of 1934. The Repurchase Agreement terminates upon the earliest of: (i) the Company obtaining regulatory approval permitting Yahoo’s equity
ownership in the Company to exceed 25%; (ii) the Company determining, as specified in the Repurchase Agreement, that no such approval is required; or (ii) December 31,
2025. On March 14, 2025 the Company and Yahoo amended the Repurchase Agreement to modify the number shares the Company may repurchase each week from 25% to up
to 1/3rd of the weekly applicable allowable limit under Rule 10b-18. The prior agreement limited the amount of shares the Company could repurchase in the open market. The
amendment enables the Company to repurchase up to the maximum allowable Rule 10b-18 limit while keeping Yahoo’s ownership of Taboola’s outstanding shares from
reaching 25% or more. Under the Repurchase Agreement, through October 14, 2025, the Company purchased 14,170,762 Non-voting Ordinary shares for an aggregate purchase
price of approximately $44,288. On October 15, 2025, the Repurchase Agreement terminated in accordance with its terms, following notice from Israeli counsel that approval
from the Israeli Competition Authority was not required.

NOTE 12:- SEGMENTS AND GEOGRAPHIC INFORMATION

The Company operates in one operating and reportable segment. Operating segments are defined as components of an enterprise about which separate financial information
is evaluated regularly by the Chief Operating Decision Maker (“CODM?”), who is the Company’s Chief Executive Officer (“CEQ”), in deciding how to allocate resources and
assessing performance. The CODM allocates resources and assesses performance based upon discrete financial information at the consolidated level.

Consolidated net income in the consolidated statements of income (loss) is the measure of financial profit and loss most closely aligned with generally accepted accounting
principles that is used by the CEO to assess performance and resource allocation.



Further, the CODM reviews and utilizes functional expenses (Traffic acquisition cost, Other cost of revenues, sales and marketing, research and development, and general
and administrative) at the consolidated level to manage the Company’s operations.

a. The following table represents total revenue by geographic area based on the Advertisers’ billing address:

Three months ended March 31,

2026 2025
Unaudited
Israel $ 28,452 $ 23,283
United States 224,478 201,491
Germany 37,259 38,081
United Kingdom 16,134 20,087
Rest of the World 160,072 144,551
Total 466,395 427,493

b. The following table represents the Company’s long-lived assets(1), net by geographic area:

Israel

United States
United Kingdom
Rest of the world
Total

(1) Long-lived assets are comprised of property and equipment, net and operating lease right-of-use assets

March 31, December 31,
2026 2025
Unaudited
74,701 75,318
61,358 63,783
10,020 10,877
22,634 24,524
168,713 174,502
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NOTE 13:- NET INCOME (LOSS) PER SHARE ATTRIBUTABLE TO ORDINARY AND NON-VOTING ORDINARY SHAREHOLDERS

Numerator:
Net income ( loss) attributable to Ordinary shareholders, basic and diluted

Denominator:

Weighted-average shares used in computing net income (loss) per share attributable to
Ordinary shareholders, basic

Effect of dilutive securities:
Add - Employee stock options and RSUs

Weighted-average shares used in computing net income (loss) per share attributable to
Ordinary shareholders, diluted

Net income (loss) per share attributable to Ordinary and Non-voting Ordinary
shareholders, basic

Net income (loss) per share attributable to Ordinary and Non-voting Ordinary
shareholders, diluted

Three Months Ended March 31,

2026 2025
Non-voting Non-voting
Ordinary Ordinary Ordinary Ordinary
shares shares shares shares
Unaudited
52,780 6,286 $ (7,633) § (1,117)
252,205,130 30,039,644 298,323,708 43,637,291
6,519,470 — _ =
258,724,600 30,039,644 298,323,708 43,637,291
0.21 021 $ 0.03) $ (0.03)
0.20 021 $ 0.03) $ (0.03)

The potential number of Ordinary shares that were excluded from the computation of diluted net loss per share attributable to Ordinary shareholders for the periods presented

because including them would have been anti-dilutive is as follows:

Warrants

RSUs

Outstanding share options
Total

Three Months Ended March 31,

2026 2025
Unaudited
12,349,990 12,349,990
6,643,025 20,514,399
6,999,150 7,471,586
25,992,165 40,335,975
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NOTE 14:- SUBSEQUENT EVENTS

In April 2026, the Company undertook a reduction of its workforce by approximately 6%, representing approximately 100 employees.



ITEM 2: Management’s Discussion and Analysis of Financial Condition and Results of Operations

You should read the following discussion and analysis of our financial condition and results of operations together with Taboola’s accompanying unaudited consolidated
interim financial statements and the related notes included elsewhere in this Quarterly Report on Form 10-Q for the three months ended March 31, 2026 (the “Quarterly
Report”) and audited consolidated financial statements and the related notes appearing in our Annual Report on Form 10-K for the year ended December 31, 2025 (the “2025
Form 10-K”) filed with the U.S. Securities and Exchange Commission (the “SEC”) on February 25, 2026. Some of the information contained in this discussion and analysis is
set forth in our 2025 Form 10-K, including information with respect to Taboola's plans and strategy for Taboola's business, and includes forward-looking statements that involve
risks and uncertainties. As a result of many factors, including those factors set forth in Part I, Item 14 “Risk Factors” in our 2025 Form 10-K and “Note Regarding Forward-
Looking Statements” in our 2025 Form 10-K and elsewhere herein, Taboola’s actual results could differ materially from the results described in or implied by the forward-
looking statements contained in the following discussion and analysis. Throughout this section, unless otherwise noted or the context requires otherwise, “we,” “‘us,” “our” and
the “Company” refer to Taboola and its consolidated subsidiaries, and in references to monetary amounts, “dollars” and “$” refer to U.S. Dollars, and “NIS” refers to New
Israeli Shekels.

Overview

Taboola is a technology company that helps businesses grow by placing ads on publisher sites, mobile apps, and devices, which we collectively refer to as digital properties.
We operate outside of the major search and social media walled gardens such as Meta, Google, and Amazon. Thousands of Advertisers trust us to drive growth, while
approximately 12,000 digital property partners, including NBCNews, Disney, Yahoo, and Apple, rely on us for monetization and audience growth. Our scale is meaningful - we
reach over 600 million people a day, gaining real-time insight into what people read and buy. This gives us unique “pulse of the internet” data - which alongside our artificial
intelligence (Al) - is our competitive advantage and helps our advertiser clients achieve exceptional returns on their advertising spend.

Taboola began operations in 2007 and our technology provides significant value to both digital property partners and Advertisers. Digital properties use our technology
platforms to achieve their business goals, such as driving new audiences to their sites and apps, or increasing engagement on site. We also provide a meaningful monetization
opportunity to digital properties by matching relevant advertising to their audience in real time. Unlike walled gardens, we are a business-to-business, or B2B, company with no
competing consumer interests. We only interact with consumers through our partners’ digital properties, hence we do not compete with our partners for user attention. Our
motivations are aligned. When our partners win, we win, and we grow together.

We empower Advertisers to leverage our proprietary Al-powered performance advertising platform to reach targeted audiences utilizing effective ad formats across digital
properties.

We generate revenues primarily when people (consumers) click on, purchase from or, in some cases, view the ads that appear within our partners’ digital experiences via our
performance Al engine. Advertisers pay us for those clicks, purchases or impressions, and we share the resulting revenue with the digital properties who display those ads and
generate those clicks and downstream consumer actions.

Our powerful performance Al engine was built to address a technology challenge of significant complexity: predicting which content, both advertisements and editorial, users
would be interested in, without explicit intent data or social media profiles. Search advertising platforms have access, at a minimum, to users’ search queries which indicate
intent, while social media advertising platforms have access to rich personal profiles created by users. We are the only independent performance platform that goes beyond
search and social, and delivers outcomes at scale for advertisers, leveraging our unique supply, 1st-party data and Al technology.

Key Factors and Trends Affecting our Performance

We believe that our performance and future success depend on several factors that present significant opportunities for us but also pose risks and challenges, including those
discussed below and those referred to in Part II, Item 1A,“Risk Factors.”

Business and Macroeconomic Conditions

Global economic and geopolitical conditions remain volatile, driven by persistent inflation, fluctuating interest rates, and ongoing conflicts in the Middle East and Ukraine.
Throughout 2025 and into the first quarter of 2026, the global trade landscape has shifted significantly due to the implementation of U.S. tariffs and subsequent retaliatory
measures from foreign trade partners. These evolving trade policies are difficult to predict, and their ultimate impact will depend on the final scope, timing, and potential
exclusions of specific duties. While we are closely monitoring these macroeconomic headwinds, we cannot yet

determine if these factors will have a material impact on our business operations or financial results during the remainder of 2026.

Maintaining and Growing Our Digital Property Partners

We engage with a diverse network of digital property partners, substantially all of which have contracts with us containing either an evergreen term or an exclusive
partnership with us for multi-year terms at inception for their native advertising supply. These agreements typically require that our code be integrated on the digital property web
page because of the nature of providing both editorial and paid recommendations. In the portion of our business that is tied to these native advertising supply partnerships. which
currently accounts for the vast majority of our business, we do not bid for ad placements, as traditionally happens in the advertising technology space, but rather see all users that
visit the pages on which we appear. Due to our multi-year exclusive contracts and high retention rates, our supply is relatively consistent and predictable. We had approximately
12,000, 11,000 and 12,000 digital property partners in the first quarter of 2026, 2025 and 2024, respectively.

As a result of the launch of our Realize performance platform in February 2025, we expect a growing portion of our business to be tied to inventory where we bid for ad
placements, primarily on sites where we have a first party data advantage.

Historically, we have had a strong record of growing the revenue generated from our digital property partners. We grow our digital property partner relationships in four
ways. First, we grow the revenue from these partnerships by increasing our yield over time. We do this by improving our algorithms, expanding our Advertiser base and
increasing the amount of data that helps target our ads. Second, we continuously innovate with new product offerings and features that increase revenue. Third, we innovate by
launching new advertising formats. Fourth, we work closely with our digital property partners to find new placements and page types where we can help them drive more
revenue.

For the majority of our digital properties partners, we have two primary models for sharing revenue with digital property partners. The most common model is a straight
revenue share model. In this model, we agree to pay our partner a percentage of the revenue that we generate from advertisements placed on their digital properties. The second
model includes guarantees. Under this model, we pay our partners the greater of a fixed percentage of the revenue we generate and a guaranteed amount based on specified



performance metric, such as per thousand page views or fixed amount. In the past, we have and may continue to be required to make significant payments under these
guarantees.

Growing Our Advertiser Client Base

We have a large network of Advertisers that wish to achieve specific performance goals, such as obtaining subscribers for email newsletters or acquiring leads for product
offerings, across multiple verticals. As we look at growing our advertiser client base, we want to grow the number of advertisers that spend with us at scale. We define a Scaled
Advertiser as an Advertiser that has more than $100,000 of cumulative gross spend on the network on a trailing four quarter basis. We had approximately 2,100, 2,000 and 1,800
of Scaled Advertiser clients working with us directly, or through advertising agencies, worldwide during the first quarters of 2026, 2025 and 2024, respectively. In an effort to
also measure how we are growing our advertising spend with each Scaled Advertiser, we have introduced an Average Revenue per Scaled Advertiser performance measure.
Average Revenue per Scaled Advertiser is calculated as the aggregate cumulative gross spend of all Scaled Advertisers for a given period divided by the number of Scaled
Advertisers for that period. The Average Revenue per Scaled Advertiser was approximately $193,000, $184,000 and $191,000 during the first quarters of 2026, 2025 and 2024,
respectively. A large portion of our revenue comes from Scaled Advertisers. The Revenue contribution from Scaled Advertisers represented 85%, 86% and 84% of our Revenues
for the first quarters of 2026, 2025 and 2024, respectively. These performance Advertisers use our service when they obtain a sufficient return on ad spend to justify their ad
spend. We grow the revenue from performance Advertisers in three ways. First, we improve the performance of our network by developing new product features, improving our
algorithms and optimizing our supply. Second, we secure increased budgets from existing Advertisers by offering new ad formats and helping them achieve additional goals.
Third, we grow our overall Advertiser base by bringing on new Advertisers that we have not worked with previously.

Product and Research & Development

We view research and development expenditures as investments that help grow our business over time. These investments, which are primarily in the form of employee
salaries and related expenditures and hardware infrastructure, can be broken into two categories. This first category includes product innovations that extend the capabilities of
our current product offerings and help us expand into completely new markets. This includes heavy investment in Al (specifically Deep Learning) in the form of server purchases
and expenses for data scientists. This category of investment is important to maintain the growth of the business but can also generally be adjusted up or down based on
management’s perception of the potential value of different investment options. The second category of investments are those that are necessary to maintain our core business.
These investments include items such as purchasing servers and other infrastructure necessary to handle increasing loads of recommendations that need to be served, as well as
the people necessary to maintain the value delivered to our customers and digital property partners, such as investments in code maintenance for our existing products. This type
of investment scales at a slower rate than the growth of our core business.

Managing Seasonality

The global advertising industry has historically been characterized by seasonal trends that also apply to the digital advertising ecosystem in which we operate. In particular,
Advertisers have historically spent relatively more in the fourth quarter of the calendar year to coincide with the year-end holiday shopping season, and relatively less in the first
quarter. We expect these seasonality trends to continue, and our operating results will be affected by those trends with revenue and margins being seasonally strongest in the
fourth quarter and seasonally weakest in the first quarter.

Privacy Trends and Government Regulation

We are subject to U.S. and international laws and regulations regarding privacy, data protection, digital advertising and the collection of user data. In addition, large Internet
and technology companies such as Google and Apple are making their own decisions as to how to protect consumer privacy, which impacts the entire digital ecosystem. Because
we power editorial recommendations, digital properties typically embed our code directly on their web pages. This makes us less susceptible to impact by many of these
regulations and industry trends because we are able to drop first party cookies. In addition, because of this integration on our partners’ pages, we have rich contextual information
to use to further refine the targeting of our recommendations.

Key Financial and Operating Metrics

We regularly monitor a number of metrics in order to measure our current performance and project our future performance. These metrics aid us in developing and refining
our growth strategies and making strategic decisions.

(dollars in thousands, except per share data) Three months ended

March 31,

2026 2025

Unaudited
Revenues $ 466,395 $ 427,493
Gross profit $ 129,577 $ 119,307
Net income (loss) $ 59,066 $ (8,750)
EPS diluted (1) $ 020 § (0.03)
Ratio of net income (loss) to gross profit 45.6 % (7.3)%
Cash flow provided by operating activities $ 108,655 $ 48,111
Cash and cash equivalents $ 150,275 $ 216,223
Non-GAAP Financial Data (2)
ex-TAC Gross Profit $ 168,053 $ 151,733
Adjusted EBITDA $ 26,688 $ 35,935
Non-GAAP Net Income $ 17,195 $ 25,000
Ratio of Adjusted EBITDA to ex-TAC Gross Profit 15.9 % 23.7%
Free Cash Flow $ 90,281 $ 36,070

(1) The weighted-average shares used in the computation of the diluted EPS for the three months ended March 31, 2026 and 2025 are 288,764,244 and 341,960,999,
respectively. The weighted-average shares for the three months ended March 31, 2026 and 2025, included 258,724,600 and 298,323,708 Ordinary shares, and
30,039,644 and 43,637,291 Non-voting Ordinary shares, respectively.

(2) Refer to “Non-GAAP Financial Measures” below for an explanation and reconciliation to GAAP metrics.



Non-GAAP Financial Measures

We are presenting the following non-GAAP financial measures because we use them, among other things, as key measures for our management and board of directors in
managing our business and evaluating our performance. We believe they also provide supplemental information that may be useful to investors. The use of these measures may
improve comparability of our results over time by adjusting for items that may vary from period to period or not be representative of our ongoing operations.

These non-GAAP measures are subject to significant limitations, including those identified below. In addition, other companies may use similarly titled measures but
calculate them differently, which reduces their usefulness as comparative measures. Non-GAAP measures should not be considered in isolation or as a substitute for GAAP
measures. They should be considered as supplementary information in addition to GAAP operating, liquidity and financial performance measures.

ex-TAC Gross Profit

We calculate ex-TAC Gross Profit as gross profit adjusted to add back other cost of revenues and non-cash amortization of the Commercial agreement asset. We add back the
non-cash amortization of the Commercial agreement asset because it is unique primarily due to the issuance of equity rather than cash, such that ex-TAC Gross Profit includes
solely direct cash contribution components.

We believe that ex-TAC Gross Profit is useful because traffic acquisition cost, or TAC, is what we must pay digital properties to obtain the right to place advertising on their
websites, and we believe focusing on ex-TAC Gross Profit better reflects the profitability of our business. We use ex-TAC Gross Profit as part of our business planning, for
example in decisions regarding the timing and amount of investments in areas such as infrastructure.

Limitations on the use of ex-TAC Gross Profit include the following:
. Traffic acquisition cost is a significant component of our cost of revenues but is not the only component; and

*  ex-TAC Gross Profit is not comparable to our gross profit and by definition ex-TAC Gross Profit presented for any period will be higher than our gross profit for that
period.

The following table provides a reconciliation of revenues and gross profit to ex-TAC Gross Profit:

Three months ended

March 31,
2026 2025
(dollars in thousands)
Revenues $ 466,395 $ 427,493
Traffic acquisition cost (1) 302,379 279,797
Other cost of revenues 34,439 28,389
Gross profit $ 129,577  $ 119,307
Add back: Other cost of revenues (1) 38,476 32,426
ex-TAC Gross Profit $ 168,053 $ 151,733

(1) The three months ended March 31, 2026 and 2025 included $4,037 amortization expense of the non-cash based Commercial agreement asset. See Note 1b and Note 2
of Notes to the Unaudited Consolidated Interim Financial Statements.

Adjusted EBITDA and Ratio of Adjusted EBITDA to ex-TAC Gross Profit

We calculate Adjusted EBITDA as net income (loss) before finance income (expenses), net, income tax expenses, depreciation and amortization and non-cash amortization of
the Commercial agreement asset, further adjusted to exclude share-based compensation including Connexity holdback compensation expenses and other noteworthy income and
expense items such as M&A costs and restructuring costs which may vary from period-to-period.

We believe that Adjusted EBITDA is useful because it allows us and others to measure our performance without regard to items such as share-based compensation expense,
depreciation and amortization, non-cash amortization of the Commercial agreement asset, and interest expense and other items that can vary substantially depending on our
financing and capital structure, and the method by which assets are acquired. We use Adjusted EBITDA and GAAP financial measures for planning purposes, including the
preparation of our annual operating budget, as a measure of performance and the effectiveness of our business strategies, and in communications with our board of directors. We
may also use Adjusted EBITDA as a metric for determining payment of cash or other incentive compensation.

Limitations on the use of Adjusted EBITDA include the following:

*  Although depreciation expense is a non-cash charge, the assets being depreciated may have to be replaced in the future, and Adjusted EBITDA does not reflect cash
capital expenditure requirements for such replacements or for new capital expenditure requirements;

*  Adjusted EBITDA excludes share-based compensation expense, which has been, and will continue to be for the foreseeable future, a significant recurring expense for
our business and an important part of our compensation strategy;

*  Adjusted EBITDA does not reflect, to the extent applicable for a period presented: (1) changes in, or cash requirements for, our working capital needs; (2) interest
expense, or the cash requirements necessary to service interest or if applicable principal payments on debt, which reduces cash available to us; or (3) tax payments that
may represent a reduction in cash available to us; and

*  The expenses and other items that we exclude in our calculation of Adjusted EBITDA may differ from the expenses and other items, if any, that other companies may
exclude from Adjusted EBITDA when they report their operating results.

The following table provides a reconciliation of net income (loss) to Adjusted EBITDA:

Three months ended

March 31,
2026 2025
(dollars in thousands)
Net income (loss) $ 59,066 $ (8,750)

Adjusted to exclude the following:
Finance expenses, net 245 4,500



Income tax expenses (benefit) 10,073 (2,012)

Depreciation and amortization (1) 20,109 24,707
Share-based compensation expenses 14,195 15,518
Settlement income, net (2) (77,000) —
Other costs (3) — 1,972
Adjusted EBITDA $ 26,688 $ 35,935
(1) The three months ended March 31, 2026 and 2025 included $4,037 amortization expense of the non-cash based Commercial agreement asset. See Note 1b and Note 2

(@)

3)

of Notes to the Unaudited Consolidated Interim Financial Statements.

The three months ended March 31, 2026 included a pre-tax income of approximately $77,000, net of legal fees and other related expenses related to a binding
settlement agreement regarding a legal matter in which the Company acted as the plaintiff.

The three months ended March 31, 2025 included $1,972 in professional and legal expenses related to a litigation matter in which the Company is the plaintiff and is
not related to our ongoing business operations.

We calculate Ratio of Adjusted EBITDA to ex-TAC Gross Profit as Adjusted EBITDA divided by ex-TAC Gross Profit.

We believe that the Ratio of Adjusted EBITDA to ex-TAC Gross Profit is useful because TAC is what we must pay digital properties to obtain the right to place advertising
on their websites, and we believe focusing on ex-TAC Gross Profit better reflects the profitability of our business.

The following table provides a reconciliation of ratio of net income (loss) to gross profit and Ratio of Adjusted EBITDA to ex-TAC Gross Profit:

Three Months Ended March 31, 2026

2026 2025
(dollars in thousands)
Gross profit $ 129,577 $ 119,307
Net income (loss) $ 59,066 $ (8,750)
Ratio of net loss to gross profit 45.6 % (7.3)%
ex-TAC Gross Profit $ 168,053 $ 151,733
Adjusted EBITDA $ 26,688 $ 35,935
Ratio of Adjusted EBITDA margin to ex-TAC Gross Profit 15.9 % 23.7%

Non-GAAP Net Income (Loss)

We calculate Non-GAAP Net Income (Loss) as net income (loss) adjusted to exclude revaluation of our Warrants liability, share-based compensation expense, including
Connexity holdback compensation expenses, M&A costs, amortization of acquired intangible assets and the non-cash based Commercial agreement asset, foreign currency
exchange rate gains (losses), net, and other noteworthy items that change from period to period and related tax effects.

We believe that Non-GAAP Net Income (Loss) is useful because it allows us and others to measure our operating performance and trends without regard to items such as the
revaluation of our Warrants liability, share-based compensation expense, cash and non-cash M&A costs, amortization of acquired intangible assets and the non-cash based
Commercial agreement asset, foreign currency exchange rate (gains) losses, net and other noteworthy items that change from period to period and related tax effects. These items
can vary substantially depending on our share price, acquisition activity, the method by which assets are acquired and other factors.

Limitations on the use of Non-GAAP Net Income (Loss) include the following:

Non-GAAP Net Income (Loss) excludes share-based compensation expense, which has been, and will continue to be for the foreseeable future, a significant recurring
expense for our business and an important part of our compensation strategy;

Non-GAAP Net Income (Loss) will generally be more favorable than our net income (loss) for the same period due to the nature of the items being excluded from its
calculation; and

Non-GAAP Net Income (Loss) is a performance measure and should not be used as a measure of liquidity.

The following table provides a reconciliation of net income (loss) to Non-GAAP Net Income (Loss) for the periods shown:

Three months ended

March 31,
2026 2025
(dollars in thousands)
Net income (loss) $ 59,066 $ (8,750)
Amortization of acquired intangibles (1) 12,425 17,783
Share-based compensation expenses 14,195 15,518
Settlement income, net (2) (77,000) —
Other costs (3) — 1,972
Revaluation of Warrants (396) (1,726)
Foreign currency exchange rate losses (4) (681) (1,524)

Income tax effects 9,586 (4,870)



Loss on extinguishment of debt (5) — 6,597
Non-GAAP Net Income $ 17,195  $ 25,000

(1) The three months ended March 31, 2026 and 2025 included $4,037 amortization expense of the non-cash based Commercial agreement asset. See Note 1b and Note 2
of Notes to the Unaudited Consolidated Interim Financial Statements.

(2) The three months ended March 31, 2026 included a pre-tax income of approximately $77,000, net of legal fees and other related expenses related to a binding
settlement agreement regarding a legal matter in which the Company acted as the plaintiff.

(3) The three months ended March 31, 2025 included $1,972 in professional and legal expenses related to a litigation matter in which the Company is the plaintiff and is
not related to our ongoing business operations.

(4) Represents foreign currency exchange rate gains or losses related to the remeasurement of monetary assets and liabilities to the Company’s functional currency using
exchange rates in effect at the end of the reporting period.

(5) See Note 7 of Notes to the Unaudited Consolidated Interim Financial Statements.

Free Cash Flow

We calculate Free Cash Flow as Net cash flow provided by operating activities minus purchases of property, plant and equipment, including capitalized internal-use software.

We believe that Free Cash Flow is useful to provide management and others with information about the amount of cash generated from our operations that can be used for
strategic initiatives, including investing in our business, making strategic acquisitions, and strengthening our balance sheet. We expect our Free Cash Flow to fluctuate in future
periods as we invest in our business to support our plans for growth.

Limitations on the use of Free Cash Flow include the following:

» It should not be inferred that the entire Free Cash Flow amount is available for discretionary expenditures. For example, cash is still required to satisfy other working
capital needs, including short-term investment policy, restricted cash, repayment of loan and intangible assets;

. Free Cash Flow has limitations as an analytical tool, and it should not be considered in isolation or as a substitute for analysis of other GAAP financial measures, such
as net cash provided by operating activities; and

. This metric does not reflect our future contractual commitments.

The following table provides a reconciliation of net cash provided by operating activities to Free Cash Flow:

Three months ended

March 31,
2026 2025
(dollars in thousands)
Net cash provided by operating activities $ 108,655 $ 48,111
Purchases of property and equipment, including capitalized internal-use software (18,374) (12,041)
Free Cash Flow $ 90,281 $ 36,070

Components of Our Results of Operations
Revenues

All of our Revenues are generated from Advertisers with whom we enter into commercial arrangements, defining the terms of our service and the basis for our charges.
Generally, our charges are based on a CPC, CPM or CPA basis. For campaigns priced on a CPC basis, we recognize these Revenues when a user clicks on an advertisement we
deliver. For campaigns priced on a CPM basis, we recognize these Revenues when an advertisement is displayed. For campaigns priced on a performance-based CPA basis, the
Company generates revenue when a user makes an acquisition.

Cost of revenues

Our cost of revenue primarily includes traffic acquisition cost and also includes other cost of revenue.

Traffic acquisition cost

Traffic acquisition cost, or TAC, consists primarily of cost related to digital property compensation for placing our platform on their digital property and cost for advertising
impressions purchased from real-time advertising exchanges and other third parties. Traffic acquisition cost also includes up-front payments, incentive payments, or bonuses paid
to the digital property partners and the amortization of the non-cash based Commercial agreement asset (see Note 1b of Notes to the Unaudited Consolidated Interim Financial
Statements) which are amortized over the shorter of respective contractual terms and the economic benefit period of the digital property arrangement. For the majority of our
digital properties partners, we have two primary compensation models for digital properties. The most common model is a revenue share model. In this model, we agree to pay a
percentage of our revenue generated from advertisements placed on the digital properties. The second model includes guarantees. Under this model, we pay the greater of a
percentage of the revenue generated or a committed guaranteed amount per thousand page views (“Minimum guarantee model”). Actual compensation is settled on a monthly
basis. Expenses under both the revenue share model as well as the Minimum guarantee model are recorded as incurred, based on actual revenues generated by us at the
respective month.

Other cost of revenues

Other cost of revenues includes data center and related costs, depreciation expense related to hardware supporting our platform, amortization expense related to capitalized
internal-use software and acquired technology, digital and services taxes, personnel costs, and allocated facilities costs. Personnel costs include salaries, bonuses, share-based
compensation, and employee benefit costs, and are primarily attributable to our operations group, which supports our platform and our Advertisers.

Gross profit

Gross profit, calculated as revenues less cost of revenues, has been, and will continue to be, affected by various factors, including fluctuations in the amount and mix of



revenue and the amount and timing of investments to expand our digital properties partners and Advertisers base. We hope to increase both our Gross profit in absolute dollars
and as a percentage of revenue through enhanced operational efficiency and economies of scale.

Research and development

Research and development expenses consist primarily of personnel costs, including salaries, bonuses, share-based compensation and employee benefits costs, allocated
facilities costs, professional services and depreciation. We expect research and development expenses to increase in future periods to support our growth, including continuing to
invest in optimization, accuracy and reliability of our platform and other technology improvements to support and drive efficiency in our operations. These expenses may vary
from period to period as a percentage of revenue, depending primarily upon when we choose to make more significant investments.

Sales and marketing

Sales and marketing expenses consist of payroll and other personnel related costs, including salaries, share-based compensation, employee benefits, and travel for our sales
and marketing departments, advertising and promotion, rent and depreciation and amortization expenses, particularly related to the acquired intangibles. We expect to continue to
invest in sales and marketing to support the overall growth in our business.

General and administrative

General and administrative expenses consist of payroll and other personnel related costs, including salaries, share-based compensation, employee benefits and expenses for
executive management, legal, finance and others. In addition, general and administrative expenses include fees for professional services and occupancy costs. We expect our
general and administrative expenses to remain relatively flat in 2026.

Finance income (expenses), net

Finance income (expenses), net, primarily consists of interest income (expense) including amortization of loan and credit facility issuance costs, Warrants liability fair value
adjustments, gains (losses) from foreign exchange fluctuations and bank fees.

Income tax benefit (expenses)

The statutory corporate tax rate in Israel was 23% for the three months ended March 31, 2026 and 2025, although we are entitled to certain tax benefits under Israeli law.

Pursuant to the Israeli Law for Encouragement of Capital Investments-1959 (the “Investments Law”) and its various amendments, under which we have been granted
“Privileged Enterprise” status, we were granted a tax exemption status for the years 2018 and 2019.

For 2021 and subsequent tax years, we adopted the “Preferred Technology Enterprises” (“PTE”) Incentives Regime (Amendment 73 to the Investment Law) granting a 12%
tax rate in central Israel on income deriving from benefited intangible assets, subject to a number of conditions being fulfilled, including a minimal amount or ratio of annual
research and development expenditure and research and development employees, as well as having at least 25% of annual income derived from exports to large markets. PTE is
defined as an enterprise which meets the aforementioned conditions and for which total consolidated revenues of its parent company and all subsidiaries are less than NIS 10
billion.

As of March 31, 2026, we have an accumulated tax loss carry-forward of approximately $1.2 million federal tax in the U.S. Those tax losses can be offset indefinitely. Non-
Israeli subsidiaries are taxed according to the tax laws in their respective jurisdictions.

The following table provides consolidated statements of loss data for the periods indicated:

Three months ended

(dollars in thousands) March 31,

2026 2025

Unaudited

Revenues $ 466,395 $ 427,493
Cost of revenues:
Traffic acquisition cost 302,379 279,797
Other cost of revenues 34,439 28,389
Total cost of revenues 336,818 308,186
Gross profit 129,577 119,307
Operating expenses:
Research and development, net 39,580 35,956
Sales and marketing 72,565 65,890
General and administrative 25,048 23,723
Other income, net (77,000) —
Total operating expenses 60,193 125,569
Operating income (loss) before financing income, net 69,384 (6,262)
Finance income (expenses), net (245) (4,500)
Income (loss) before income taxes 69,139 (10,762)
Income tax benefit (expenses) (10,073) 2,012
Net income (loss) $ 59,066 $ (8,750)

Comparison of the Three Months Ended March 31, 2026 and 2025

Revenues increased by $38.9 million, or 9.1%, for the three months ended March 31, 2026, compared to the three months ended March 31, 2025, mainly as the result of an
increase in the number of Scaled Advertisers. Revenue per Scaled Advertisers also increased year-over-year reflecting both growth in scale and quality of the advertiser base.
From a publisher perspective, new digital property partners contributed approximately $47.5 million of new Revenues on a 12-month run rate basis calculated based on their first
full month on the network. Existing digital property partners, including the growth of new digital property partners (beyond the revenue contribution determined based on the
run-rate revenue generated by the partners when they are first on-boarded) decreased by approximately $8.6 million.

Gross profit increased by $10.3 million, or 8.6%, for the three months ended March 31, 2026, compared to the three months ended March 31, 2025.



Ex-TAC Gross Profit, a non-GAAP measure, increased by $16.3 million, or 10.8%, for the three months ended March 31, 2026, compared to the three months ended
March 31, 2025, primarily benefiting from growth in advertising spend as well as a margin increase on certain digital property partners.

Total cost of revenues increased by $28.6 million, or 9.3%, for the three months ended March 31, 2026, compared to the three months ended March 31, 2025.
Traffic acquisition cost increased by $22.6 million, or 8.1%, for the three months ended March 31, 2026, compared to the three months ended March 31, 2025.

The cost of guarantees (total payments due under guarantee arrangements in excess of amounts the Company would otherwise be required to pay under revenue sharing
arrangements) as a percentage of traffic acquisition costs was approximately 17% and 18% for the three months ended March 31, 2026 and March 31, 2025.

Other cost of revenues increased by $6.1 million, or 21.3%, for the three months ended March 31, 2026, compared to the three months ended March 31, 2025, mainly as a
result of $2.3 million increase in digital service tax expenses, a $2.0 million increase in content cost expenses, a $1.3 million increase in depreciation expenses and hosting.

Research and development expenses increased by $3.6 million, or 10.1%, for the three months ended March 31, 2026, compared to the three months ended March 31, 2025,
mainly as a result of $3.5 million increase in salaries and related expenses.

Sales and marketing expenses increased by $6.7 million, or 10.1%, for the three months ended March 31, 2026, compared to the three months ended March 31, 2025, mainly
as a result of $5.9 million increase in salaries and related expenses, a $5.8 million increase in advertising and promotion expenses, which were partially offset by a decrease of
$5.4 million in amortization expenses related to acquired intangible assets.

General and administrative expenses increased by $1.3 million, or 5.6%, for the three months ended March 31, 2026, compared to the three months ended March 31, 2025,
primarily attributable to $1.3 million increase in salaries and related expenses.

Finance expenses, net decreased by $4.3 million for the three months ended March 31, 2026, compared to the three months ended March 31, 2025, mainly attributable due to
a $6.6 million loss on extinguishment of debt recognized in the prior year, which was partially offset by a decrease of $1.3 million due to revaluation of Warrants liability, and a
$0.8 million decrease in foreign currency exchange rate gains.

Tax expenses increased by $12.1 million (which led to $10 million tax expense) for the three months ended March 31, 2026, compared to the three months ended March 31,
2025. This increase is attributable to income from a one time legal settlement income.

Liquidity and Capital Resources

Our primary cash needs are for working capital, personnel costs, contractual obligations, including payments to digital property partners, office leases and software and
information technology costs, capital expenditures for servers and capitalized software development, funding our share buyback program, payment of interest on our revolving
loan and other commitments. We fund these cash needs primarily from cash generated from operations, as well as from cash and cash equivalents on our balance sheet when
required. For the three months ended March 31, 2026 and 2025, we generated cash from operations of $108.7 million and $48.1 million, respectively.

As part of our growth strategy, we have made and expect to continue to make significant investments in research and development and in our technology platform. We also
plan to selectively consider possible future acquisitions that are attractive opportunities we deem strategic and value-enhancing. To fund our growth, depending on the magnitude
and timing of our growth investments and the size and structure of any possible future acquisition, we may supplement our available cash from operations with issuances of
equity or debt securities and/or make other borrowings, which could be material.

As of March 31, 2026 and December 31, 2025, we had $150.3 million and $120.9 million of cash and cash equivalents, respectively, and $1.5 million and $1.5 million in
long-term restricted deposits, respectively, used, mainly, as security for our lease commitments. Cash and cash equivalents consist of cash in banks and highly liquid marketable
securities investments and money market account and funds, with an original maturity of three months or less at the date of purchase and are readily convertible to known
amounts of cash.

We believe that this, together with net proceeds from our engagements with Advertisers and digital property partners, will provide us with sufficient liquidity to meet our
working capital and capital expenditure needs for at least the next 12 months. In the future, we may be required to obtain additional equity or debt financing in order to support
our continued capital expenditures and operations. In the event that additional financing is required from outside sources, we may not be able to raise it on terms acceptable to us
or at all. If we are unable to raise additional capital or generate cash flows necessary to expand our operations and invest in new technologies, this could reduce our ability to
compete successfully and harm our business, growth, and results of operation

On March 18, 2025 we entered into a revolving credit facility (the “2025 Revolving Credit Agreement”), which provides for borrowings in an aggregate principal amount of
up to $270.0 million (the “Revolving Facility”). The proceeds of the Revolving Facility can be used to finance working capital needs and general corporate purposes. Borrowings
under the Revolving Facility are subject to customary borrowing conditions and will bear interest at a variable annual rate based on Term SOFR or Base Rate plus a fixed
margin. The 2025 Revolving Credit Agreement also contains customary representations, covenants and events of default as well as a financial covenant, which places a limit on
our allowable net leverage ratio. As of March 31, 2026, the Company was in compliance with the Revolving Facility covenants.

As of March 31, 2026, we had $66.4 million of outstanding principal amount under the Revolving Facility. Borrowings under the Revolving Credit Facility are voluntarily
prepayable from time to time without premium or penalty except in certain cases. Borrowings prepaid may be re-borrowed prior to maturity of the 2025 Revolving Credit
Agreement pursuant to customary conditions and restrictions. All borrowings under the 2025 Revolving Credit Agreement are due at maturity on March 18, 2030.

Share Buyback Program

Our board of directors authorized a share buyback program for the repurchase of our outstanding Ordinary shares, which commenced in June 2023 and does not have an
expiration date (the “Buyback Program”). In 2023, our board of directors authorized up to $80.0 million of buybacks under the Buyback Program. In February 2024, our board of
directors authorized up to $100.0 million for use under the Buyback Program, including any remaining authority from the 2023 board of directors authorization and in February
2025, our board of directors authorized up to an additional $200.0 million for use under the Buyback Program. In July 2025, our board of directors authorized up to an additional
$200.0 million for use under the Buyback Program. As permitted by the Buyback Program, share repurchases may be made from time to time, in privately negotiated
transactions or in the open market, including through trading plans intended to comply with Rule 10b5-1, at the discretion of our management and as permitted by securities laws
and other legal requirements, including Rule 10b-18 of the Exchange Act. The Buyback Program does not obligate the Company to repurchase any specific number of shares and
the number of shares repurchased may depend upon market and economic conditions and other factors. The Buyback Program may be discontinued, modified or suspended at
any time.

During the three months ended March 31, 2026, we repurchased 6.9 million of our Ordinary shares at an average price of $3.41 per share (excluding broker and transaction
fees of $0.2 million). As of March 31, 2026 the Company had remaining authorization from our board of directors to repurchase Ordinary shares up to an aggregate amount of
$168.0 million. See Part II, Item 2. Unregistered Sales of Equity Securities and Use of Proceeds and Note 8 of Notes to the Unaudited Consolidated Interim Financial Statements.



Our future capital requirements and the adequacy of available funds will depend on many factors, including the risks and uncertainties set forth in our 2025 Form 10-K under
Item 1A. “Risk Factors,” and in our subsequent filings with the SEC.

The following table summarizes our cash flows for the periods indicated:

Three months ended

March 31,
2026 2025

Unaudited
Cash Flow Data:
Net cash provided by operating activities $ 108,655 $ 48,111
Net cash used in investing activities (18,374) (8,261)
Net cash used in financing activities (60,662) (51,248)
Exchange rate differences on balances of cash and cash equivalents (209) 1,038
Increase (decrease) in cash and cash equivalents $ 29,410 $ (10,360)

Operating Activities

During the three months ended March 31, 2026 net cash provided by operating activities was $108.7 million, an increase of $60.6 million, compared to $48.1 million for the

same period in 2025. The $108.7 million was related to our net income of $59.1 million adjusted by non-cash charges of $34.3 million and positive changes in working capital of
$15.3 million.

The $34.3 million of non-cash charges primarily consisted of depreciation and amortization of $16.1 million, share-based compensation expense related to vested equity
awards of $14.2 million, and Commercial agreement asset amortization of $4.0 million.

The $15.3 million increase in cash resulting from changes in working capital primarily consisted of a $50.3 million decrease in trade receivables, net and a $16.3 million
decrease in prepaid expenses, partially offset by $42.2 million decrease in trade payables, net, a $7.5 million decrease in accrued expenses and other current liabilities and a $1.5
million increase in deferred taxes, net.

Net cash provided by operating activities of $48.1 million for the three months ended March 31, 2025 was related to our net loss of $8.8 million adjusted by non-cash charges
of $44.5 million and changes in working capital of $12.4 million.

The $44.5 million of non-cash charges consisted of depreciation and amortization of $20.7 million and share-based compensation expense related to vested equity awards of
$15.5 million, loss on extinguishment of debt of $6.6 million and Commercial agreement asset amortization of $4.0 million, partially offset by decrease of $1.7 million due to
revaluation of Warrants.

The $12.4 million increase in cash resulting from changes in working capital primarily consisted of a $65.2 million decrease in trade receivables, net and a $4.4 million
decrease in prepaid expenses partially offset by $31.8 million decrease in trade

payables, net, a $22.2 million decrease in accrued expenses and other current liabilities and a $3.1 million decrease in deferred taxes, net.

Investing Activities

During the three months ended March 31, 2026 net cash used in investing activities was $18.4 million, an increase of $10.1 million, compared to $8.3 million in net cash
used in the same period in 2025. Net cash used in investing activities for the three months ended March 31, 2026 consisted solely of $18.4 million in purchase of property and
equipment.

Net cash used in investing activities was $8.3 million for the three months ended March 31, 2025, primarily consisted of $12.0 million purchase of property and equipment,
including capitalized internal-use software, partially offset by $3.8 million proceeds from maturities of short-term investments.

Financing Activities

During the three months ended March 31, 2026 net cash used in financing activities was $60.7 million, an increase of $9.5 million, compared to $51.2 million net cash used
in the same period in 2025. Net cash used in financing activities for the three months ended March 31, 2026 primarily consisted of $35.9 million repayment of revolving credit
line and $23.2 million repurchase of Ordinary shares.

Net cash used in financing activities was $51.2 million for the three months ended March 31, 2025 primarily consisted of $122.7 million repayment in full of the long-term
loan, $49.3 million repurchase of Ordinary shares, $2.4 million payments on account of repurchase of Ordinary shares and $0.7 million issuance costs for the revolving credit
facility, partially offset by $124.0 million proceeds from revolving credit line, net of issuance costs.

Contractual Obligations

The following table discloses aggregate information about material contractual obligations and the periods in which they are due as of March 31, 2026. Future events could
cause actual payments to differ from these estimates.

Contractual Obligations by Period

2026 2027 2028 2029 2030 Thereafter
(dollars in thousands)
Debt Obligations (1) $ — 3 — $ — $ — 3 66,400 $ =
Operating Leases (2) 25,534 28,612 15,223 9,260 5,740 9,962
Non-cancellable purchase obligations (3) 46,957 6,706 736 42 — —
Total Contractual Obligations $ 72,491 $ 35318  $ 15959 $ 9,302 $ 72,140 $ 9,962

(1) Borrowings under the 2025 Revolving Credit Facility are voluntarily prepayable from time to time without premium or penalty except in certain cases. All borrowings
under the 2025 Revolving Credit Agreement are due at maturity on March 18, 2030. See Note 7 of Notes to the Unaudited Consolidated Interim Financial Statements.

(2) Represents future minimum lease commitments under non-cancellable operating lease agreements.

(3) Primarily represents non-cancelable amounts for contractual commitments in respect of software and information technology.



The commitment amounts in the table above are associated with contracts that are enforceable and legally binding and that specify all significant terms, including fixed or
minimum services to be used, fixed, minimum or variable price provisions, and the approximate timing of the actions under the contracts. The table does not include obligations
under agreements that we can cancel without a significant penalty. The table above does not reflect any reduction for prepaid obligations as of March 31, 2026.

As of March 31, 2026, we have other provisions related to severance pay and contribution plans, which have been excluded from the table above as we do not believe it is
practicable to make reliable estimates of the periods in which payments for these obligations will be made.

Other Commercial Commitments

In the ordinary course of our business, we enter into agreements with certain digital properties, under which, in some cases we agree to pay them a guaranteed amount,
generally per thousand page views on a monthly basis. These agreements could cause a gross loss on digital property accounts in which the guarantee is higher than the actual
revenue generated. These contracts

generally range in duration from 2 to 5 years, though some can be shorter or longer. These contracts are not included in the table above.

Recent Accounting Pronouncements

During the period covered by this report, there were no material recent accounting pronouncements impacting our accounting policies that are not already discussed in our
2025 Form 10-K.

Critical Accounting Estimates

Our discussion and analysis of financial condition results of operations are based upon our consolidated interim financial statements included elsewhere in this report. The
preparation of our consolidated financial statements in accordance with GAAP requires us to make estimates and assumptions that affect the reported amounts of assets,
liabilities, revenue and expenses. We base our estimates on past experience and other assumptions that we believe are reasonable under the circumstances and we evaluate these
estimates on an ongoing basis. Actual results may differ from those estimates.

Our critical accounting policies are those that materially affect our consolidated financial statements and involve difficult, subjective or complex judgments by management.
There have been no material changes to our critical accounting policies and estimates of and for the year ended December 31, 2025, included in our 2025 Form 10-K.

ITEM 3 :QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

Foreign Currency Exchange Risk

A 10% increase or decrease of the NIS, Euro, British pound sterling, or the Japanese yen against the U.S. dollar would have impacted the consolidated
statements of income (loss) as follows

Operating income (loss) impact
three months ended

March 31,
2026 2025
(dollars in thousands)
+10% -10% +10% -10%
NIS/USD $ (584) § 584 $ (1,591) § 1,591
EUR/USD $ 1,243 § (1,243)  $ 1,299 § (1,299)
GBP/USD $ ©674) $ 674  § ©74) $ 674
JPY/USD $ 246 $ (246) $ 307 8 (307)

To reduce the impact of foreign exchange risks associated with forecasted future cash flows related to payroll expenses and other personnel related costs denominated in NIS
and their volatility, we have established a hedging program and use derivative financial instruments, specifically foreign currency forward contracts, call and put options, to
manage exposure to foreign currency risks. These derivative instruments are designated as cash flow hedges

Interest Rate Risk

Interest rate risk is the risk that the value or yield of fixed-income investments may decline if interest rates change.

Our cash and cash equivalents are held mainly for working capital purposes. The primary objectives of our investment activities are the preservation of capital and the
fulfillment of liquidity needs. We do not enter into investments for trading or speculative purposes. Such interest-earning instruments carry a degree of interest rate risk. Changes
in interest rates affect the interest earned on our cash and cash equivalents.

As of March 31, 2026, we had approximately $66.4 million of outstanding borrowings under our 2025 Revolving Credit Facility with a variable interest rate. See Liquidity
and Capital Resources for information regarding our incremental revolving credit facility amendment.

Fluctuations in interest rates may impact the level of interest expense recorded on future borrowings. We do not enter into derivative financial instruments, including interest
rate swaps, to effectively hedge the effect of interest rate changes or for speculative purposes.

Inflation Risk

The impacts of inflation have resulted in higher equipment and labor costs, consistent with its impact on the general economy. If our costs, in particular labor, sales and
marketing, information system, technology and utilities costs, were to become subject to significant inflationary pressures, we might not be able to effectively mitigate such
higher costs. Our inability or failure to do so could adversely affect our business, financial condition, and results of operations.

Credit Risk

Credit risk with respect to accounts receivable is generally not significant, as we routinely assess the creditworthiness of our partners and Advertisers. Historically, we



generally have not experienced any material losses related to receivables from Advertisers. We do not require collateral. Due to these factors, no additional credit risk beyond
amounts provided for collection losses is believed by management to be probable in our accounts receivable.

As of March 31, 2026 and December 31, 2025, no single customer accounted for 10% or more of accounts receivable or total revenue for those respective periods, except as
disclosed in Note 11 of Notes to the Unaudited Consolidated Interim Financial Statements.

As of March 31, 2026, we maintained cash balances primarily in banks in the United States, the United Kingdom and Israel. In the United States and United Kingdom, the
Company deposits are maintained with commercial banks, which are insured by the U.S. Federal Deposit Insurance Corporation (“FDIC”) and Financial Services Compensation
Scheme (“FSCS”), which is authorized by the Bank of England (acting in its capacity as the Prudential Regulation Authority), respectively. In Israel, commercial banks do not
have government-sponsored deposit insurance. Historically we have not experienced losses related to these balances and believe our credit risk in this area is reasonable. As of
March 31, 2026, we maintained cash balances with U.S. and United Kingdom banks that significantly exceed FDIC and FSCS insurance limits and expect we will continue to do
so. We regularly monitor bank financial strength and other factors in determining where to maintain cash deposits but may not be able to fully mitigate the risk of possible bank
failures.

Our derivatives expose us to credit risk to the extent that the counterparties may be unable to meet the terms of the agreement. We seek to mitigate such risk by limiting our
counterparties to major financial institutions and by spreading the risk across a number of major financial institutions. However, failure of one or more of these financial
institutions is possible and could result in losses.

ITEM 4:CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

We maintain disclosure controls and procedures (as that term is defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange Act of 1934, as
amended (the “Exchange Act”) that are designed to ensure that information required to be disclosed in the Company’s reports under the Exchange Act is
recorded, processed, summarized and reported within the time periods specified in the SEC’s rules and forms and that such information is accumulated and
communicated to our management, including our Chief Executive Officer and Chief Financial Officer, as appropriate, to allow timely decisions regarding
required disclosures. Any controls and procedures, no matter how well designed and operated, can provide only reasonable assurance of achieving the desired
control objectives. Our management, with the participation of our Chief Executive Officer and Chief Financial Officer, has evaluated the effectiveness of the
design and operation of our disclosure controls and procedures as of March 31, 2026. Based upon that evaluation, our Chief Executive Officer and Chief
Financial Officer concluded that, as of March 31, 2026, our disclosure controls and procedures were effective to accomplish their objectives at the reasonable
assurance level.

Changes in Internal Control over Financial Reporting

There were no changes in our internal control over financial reporting identified in management’s evaluation pursuant to Rules 13a-15(d) or 15d-15(d) of the
Exchange Act during the period covered by this Quarterly Report on Form 10-Q that materially affected, or are reasonably likely to materially affect, our
internal control over financial reporting.



PART II : OTHER INFORMATION
ITEM 1: LEGAL PROCEEDINGS

From time to time we are a party to various litigation matters incidental to the conduct of our business. We are not presently party to any legal proceedings the resolution of
which we believe would have a material adverse effect on our consolidated business prospects, financial condition, liquidity, results of operation, cash flows or capital levels

ITEM 1A. RISK FACTORS

Investing in our Ordinary shares involves a high degree of risk. We describe risks associated with our business in Part I, Item 1A: “Risk Factors” of our 2025 Form 10-K.
Each of the risks described in those Risk Factors may be relevant to decisions regarding an investment in or ownership of our Ordinary shares. The occurrence of any such risks
could have a significant adverse effect on our reputation, business, financial condition, revenue, results of operations, growth, or ability to accomplish our strategic objectives,
and could cause the trading price of our Ordinary shares to decline. You should carefully consider such risks and the other information contained in this report, including our
condensed consolidated interim financial statements and related notes and Management’s Discussion and Analysis of Financial Condition and Results of Operations, before
making investment decisions related to our Ordinary shares.

There are no additional material changes to the Risk Factors in our 2025 Form 10-K of which we are currently aware; but our Risk Factors cannot anticipate and fully address
all possible risks of investing in our Ordinary shares, the risks of investing in our Ordinary shares may change over time, and additional risks and uncertainties that we are not
aware of, or that we do not consider to be material, may emerge. Accordingly, you are advised to consider additional sources of information and exercise your own judgment in
addition to the information we provide.

ITEM 2 :Unregistered Sales of Equity Securities and Use of Proceeds

The following table presents Ordinary shares and Non-voting Ordinary shares repurchased pursuant to our Ordinary share buyback program for the three
months ended March 31, 2026.

Period (a) Total (b) Average (c) Total Number (d) Approximate
Number of Price Paid Per of Shares Dollar
Shares Share ® Purchased as Part Value of Shares that
Repurchased of Publicly May
Announced Yet Be Purchased
Program Under

the Plan or Program

January 1 - January 31, 2026 1,115,360  $ 4.30 1,115,360  $ 186,627
February 1 - February 28, 2026 1,594,135  § 3.39 1,594,135 § 181,221
March 1 - March 31, 2026 4,176,255 § 3.18 4,176,255 $ 167,952

(1) Excludes broker and transaction fees.

(2) Our board of directors authorized a share buyback program of our outstanding Ordinary and Non-voting Ordinary shares, which commenced in June 2023 and does not
have an expiration date (the “Buyback Program”). In 2023, our board of directors authorized up to $80.0 million of buybacks under the Buyback Program. In February
2024, our board of directors authorized up to $100.0 million for use under the Buyback Program, including any remaining authority from the 2023 board of directors
authorization. In February 2025, our board of directors authorized up to an additional $200.0 million for use under the Buyback Program. In July 2025, our board of
directors authorized up to an additional $200.0 million for use under the Buyback Program. The Buyback Program permits us to purchase our Ordinary shares from
time to time in the open market, including through trading plans intended to comply with Rule 10b5-1 under the Exchange Act, in privately negotiated transactions or
otherwise. The timing and amount of any share buybacks will be subject to market conditions and other factors determined by the Company. The Company may
suspend, modify or discontinue the program at any time in its sole discretion without prior notice.

ITEM 3: Defaults upon Senior Securities

None.

ITEM 4: Mine Safety Disclosures
Not applicable.

ITEM 5: Other Information

Adoption of Executive Severance Plan

On March 19, 2026 (the “Effective Date”), the Compensation Committee adopted and approved the Taboola.com Ltd. Executive Severance Plan (the “Plan”). The Plan is
designed to provide executive officers and certain senior employees of the Company with payments and benefits upon specified qualifying terminations of employment.

The Plan will apply to certain other executive officers, including our Named Executive Officers, and senior employees of the Company designated for participation by the
Compensation Committee (the “Participants”), or in the case of the Company’s CEO, the Board. While the Plan is effective, participation requires a signed Participation Notice.
As a condition of eligibility for benefits under the Plan, each Participant must execute a release of claims in a form reasonably satisfactory to the Company.



The Plan provides that, upon a qualifying termination of employment not in connection with a change in control of the Company (“CIC”), the CEO and Participants are entitled
to a severance amount equal to one times base salary, a pro-rated annual cash bonus based on their target, continued health and welfare benefits for 12 months and accelerated
vesting of equity awards equivalent to 12 months of additional vesting.

Upon a qualifying termination during the CIC protection period, the CEO is entitled to severance equal to 1.5 times the sum of annual base salary plus target bonus and the
Participants, other than the CEO, are entitled to severance equal to one times the sum of annual base salary plus target bonus, in each case with a pro-rated annual cash bonus
based on their target bonus opportunity, continued health and welfare benefits for 18 months for the CEO and 12 months for the other Participants, and 100% vesting of
outstanding equity awards upon such qualifying termination.

The Plan also provides for: (i) the CEO and Participants to be subject to 12-month non-competition and non-solicitation covenants; (ii) qualifying terminations of employment to
be defined as a termination by the Company without “cause”, a termination by the CEO or other Participant for “good reason” or due to the CEO or other Participant’s death or
disability; and (iii) a CIC protection period beginning three months prior to and ending 12 months immediately following a CIC.

For the CEO or any Participant, in each case who has less than 18 months of service with the Company at the time of the qualifying termination, severance payments will be
50% of the amounts described above, unvested equity will be forfeited upon a qualifying termination of employment that occurs outside of the CIC protection period and such
shorter term employees will be subject to 6-month non-competition and non-solicitation covenants (rather than 12-month restrictive covenants).



Exhibit No. Exhibit Description

10.1#¢ Amendments to the Digital Property and Services Agreement dated as of November 28, 2022 by and between Taboola, Inc. and Yahoo, Inc.
and its affiliates

31.1 Rule 13a-14(a)/15d-14(a) Certification of Chief Executive Officer

312 Rule 13a-14(a)/15d-14(a) Certification of Chief Financial Officer

32 Section 1350 Certifications

101.INS Inline XBRL Instance Document (the instance document does not appear in the Interactive Data File because its XBRL tags are embedded
within the Inline XBRL document).

101.SCH Inline XBRL Taxonomy Extension Schema Document.

101.CAL Inline XBRL Taxonomy Extension Calculation Linkbase Document.

101.DEF Inline XBRL Taxonomy Extension Definition Linkbase Document.

101.LAB Inline XBRL Taxonomy Extension Labels Linkbase Document.

101.PRE Inline XBRL Taxonomy Extension Presentation Linkbase Document.

104 Cover Page Interactive Data File (formatted as inline XBRL and contained in Exhibit 101).

# Certain confidential portions (indicated by brackets and asterisks) have been omitted from this exhibit.
T Certain schedules and exhibits to this Exhibit omitted pursuant to Regulation S-K Item 601(b)(2). The Registrant agrees to furnish supplementally a copy of any omitted
schedule or exhibit to the SEC upon request.




SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this Quarterly Report on Form 10-Q to be signed on its behalf by
the undersigned, thereunto duly authorized, in New York, New York, on this 6th day of May 2026.

By: /s/ Stephen C. Walker
Name: Stephen C. Walker
Title: Chief Financial Officer



Certain confidential information contained in this document, marked by brackets [***], has been omitted pursuant to Item 601(b)(10)(iv) of
Regulation S-K.

yahoo/

Amendment No.5

This Amendment No. 5 (the “Amendment”) modifies the Digital Property and Demand Services Agreement dated November 28, 2022 between
Taboola, Inc. (“Taboola”) and Yahoo Inc. and its Affiliates (“Yahoo” or “Company”) (the “Agreement”), as amended. This Amendment is made
and effective as of June 1, 2025 (the “Amendment Effective Date”). Yahoo and Taboola may each be referred to as a “Party” or collectively as
the “Parties”. Capitalized terms used herein and not otherwise defined shall have the meaning ascribed to them in the Agreement. In the event
of any inconsistency between the terms of this Amendment and the Agreement, the terms of this Amendment shall prevail.

WHEREAS, Yahoo and Taboola are Parties to the Agreement, as amended; and
WHEREAS, the Parties wish to amend the Agreement in certain respects;

NOW, THEREFORE, in consideration of the premises and for other good and valuable consideration, the receipt and adequacy of which are
hereby acknowledged, the Parties hereto hereby agree as follows:

1. Modifications.

1.1. Taboola agrees to grant Yahoo access to its Salesforce Community portal (the “Salesforce Access”) for the period commencing on June
1, 2025 and concluding on November 30, 2027 (the “Salesforce Access Period”).

1.2, [***].
1.3. [***].

1.4. The Parties may mutually agree in writing (email shall suffice) to: (a) extend the Salesforce Access Period, (b) revise the Salesforce
Access Fee to reflect any changes to the Salesforce license cost, or (c) modify the number of Yahoo employee users requiring
Salesforce Access. Yahoo acknowledges that any extension of the Salesforce Access Period beyond November 30, 2027, may result in
an increase to the Salesforce Access Fee.

1.5. Taboola shall invoice Yahoo for the monthly Salesforce Access Fee, and Yahoo shall pay each such invoice as provided in the
Agreement.

2. Miscellaneous. Except as expressly set forth herein, all other clauses, terms and conditions, and appendices of the Agreement are
unmodified and remain in full force and effect. Upon the effectiveness of this Amendment, each reference in the Agreement to “this
Agreement,” “hereof,” “hereunder,” “herein,” or words of like import referring to the Agreement shall be deemed to refer to the
Agreement, as amended, supplemented or otherwise modified by this Amendment; provided that references in the Agreement to “as of
the date hereof” or “as of the date of this Agreement” or words of like import shall continue to refer to November 28, 2022. This
Amendment may be executed in one or more counterparts, each of which when executed shall be deemed to be an original but all of which
taken together shall constitute one and the same instrument. An electronically transmitted signature via pdf or facsimile shall be deemed
the equivalent to an original ink signature. In the event of a conflict between any of the terms and conditions of the Agreement and any of
the terms and conditions of this Amendment, the terms and conditions of this Amendment shall control.
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IN WITNESS WHEREQF, the Parties hereto, have executed this Amendment as of the Amendment Effective Date.

Yahoo Inc.

By: /s/ Monica Mijaleski

Name (Print): Monica Mijaleski

Title: Chief Financial Officer

Date: June 17,2025

Taboola,_Inc.

By: /s/James Arthur
Name (Print): James Arthur

Title: VP,_Publisher Partnerships

Date June 17,2025

Taboola.com Ltd.

By: /s/Blythe Holden
Name (Print):  Blythe Holden
Title: Secretary and General Counsel

Date June 17,2025

Placement to Property Performance Amendment
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Certain confidential information contained in this document, marked by brackets [***], has been omitted pursuant to Item 601(b)(10)(iv) of
Regulation S-K.

yahoo/

This Amendment (this “Amendment”) modifies the Digital Property and Demand Services Agreement dated November 28, 2022 between
Taboola, Inc. (“Taboola”) and Yahoo Inc. and its Affiliates as amended (“Yahoo” or “Company”) (the “Agreement”). This Amendment is made
and effective as of August 11, 2025 (the “Amendment Effective Date”) and continues so long as the Agreement remains in effect. Yahoo and
Taboola may each be referred to as a “Party” or collectively as the “Parties”.

This Amendment governs Yahoo's payment obligations to Taboola for insertion orders that Yahoo delivers to Taboola through Yahoo's direct
integration with Taboola’s ordering system for the purchase of Native Advertisements on the Properties only (the “Yahoo App”), and, while
Yahoo develops its own pixel for dynamic creative optimization advertising (“DCO”), the use of the Taboola pixel by Company’s Advertisers to
enable DCO. This Amendment shall, upon acceptance by Taboola and Yahoo, become an Amendment to the Agreement. Capitalized terms used
herein and not otherwise defined shall have the meaning ascribed to them in the Agreement. In the event of any inconsistency between the
terms of this Amendment and the Agreement, the terms of this Amendment shall prevail.

1. Insertion Orders. The Yahoo App allows Yahoo employees to fill out and direct insertion orders into Taboola’s system to purchase Native
Advertising on the Properties only (each an “10”). Taboola shall invoice Yahoo directly for 10s that have been delivered through the Taboola
system as provided below.

2. Payments to Taboola.

1. Taboola shall invoice Yahoo for the value of each 10 delivered in a particular calendar month (each such calendar month a “Calendar
Month”). [***]

2. [***].

3. Taboola Pixel. In order to engage in DCO through Taboola, Company Advertisers must place a pixel on their site(s) to send certain events
to Taboola. Where a Company Advertiser is buying DCO through Yahoo, and where Yahoo has not yet completed development of its own
pixel, Yahoo shall work with such Company Advertisers to place the Taboola pixel on the Company Advertiser’s site to enable DCO. Yahoo
shall inform Taboola of the Company Advertiser(s) who use DCO and the Taboola pixel. Yahoo shall contractually require Company
Advertiser’s agreement to comply with the “Taboola Privacy Policy” found at: https://www.taboola.com/policies/media-privacy-
addendum/privacy-terms-for-advertisers. Taboola agrees to not update this policy without notifying Yahoo at least 90 days in advance of
such update. With regards to Company Advertisers using the Taboola pixel to enable DCO, Taboola shall comply with the Taboola Privacy
Policy and limit its use of data gathered by the Taboola pixel as specified in the Taboola Privacy Policy.
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IN WITNESS WHEREOQF, the Parties hereto, have executed this Amendment as of the Amendment Effective Date:

Yahoo Inc. Taboola, Inc.

By: /s/ Monica Mijaleski By: /s/Blythe Holden

Name (Print): Monica Mijaleski Name (Print):  Blythe Holden
Title: CF Title: General Counsel

Date: October 10, 2025 Date October 10, 2025

Taboola.com Ltd.

By: /s/ Eldad Maniv
Name (Print): Eldad Maniv
Title: President & COO

Date October9, 2025

The rest of this page left intentionally blank
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Certain confidential information contained in this document, marked by brackets [***], has been omitted pursuant to Item 601(b)(10)(iv) of
Regulation S-K.

yahoo/

Placement to Property Performance Amendment — No. 7

This Amendment (this “Amendment”) modifies the Digital Property and Demand Services Agreement dated November 28, 2022 between
Taboola, Inc. (“Taboola”) and Yahoo Inc. and its Affiliates as amended (“Yahoo” or “Company”) (the “Agreement”). This Amendment is made
and effective as of March 1, 2026 (the “Amendment Effective Date”) and continues so long as the Agreement remains in effect. Yahoo and
Taboola may each be referred to as a “Party” or collectively as the “Parties”.

The purpose of this Amendment is to alter how Performance Decreases are assessed under the Agreement by moving to an assessment based
on each of Properties (defined below) each calendar month.

1. Definitions. As of the Amendment Effective Date, the following definitions shall either replace those found in the Agreement or be added
as new definitions:

1.1.

1.2.

1.3.

1.4.

“Aggregate eCPM” means Gross Revenue across all Properties divided by the aggregate Viewable Impressions across all Properties
multiplied by one thousand (1,000).

“Performance Decrease” occurs where the actual Gross Revenue for a particular calendar month is lower than the Native Baseline for
that calendar month.

“Property” or “Properties” shall mean the defined category in Exhibit 1 attached to this Amendment.

“Seasonality_Index” means, for Taboola, an index of the eCPM achieved by Taboola on the Taboola Network based on historical
monthly performance of the [***]and, for Yahoo, Viewable Impressions for each Property based on historical monthly volume over the
[***]. The Seasonality Index for Taboola should be indicated as the percentage achieved in each month of the monthly Baseline
average eCPM, and the Seasonality Index for Yahoo should be indicated as the percentage achieved in each month of the monthly
Baseline average Viewable Impressions.

2. Platform Performance Decrease.

2.1

2.2.

Placement to Property Performance. The Parties agree that the matrix of Placement Groups in Appendix C of the Agreement, as
updated by Amendment No. 4, shall be replaced with the matrix of Properties attached hereto in Exhibit 1 (the “[***]”), [***].
Accordingly, all references to the ‘Gemini Supply Buckets (Q3-22) matrix in the Agreement shall refer to the matrix of Properties set
forth in the matrix in Exhibit 1 of this Amendment. For the avoidance of doubt, the remainder of Appendix C shall not be modified and
shall remain in full force and effect.

Experimental Placement Group. The Parties agree to add to Appendix C a new Placement Group for the purposes of
experimentation. Yahoo shall track this “Experimental Placement Group” and use an agreed upon naming convention to ensure both
Parties remain aware of which Placements belong to the Experimental Placement Group. For purposes of clarity, the Experimental
Placement Group shall not be considered a part of any Property and shall not be evaluated for the purposes of either Performance
Decreases or the annual Recalibrated Native Baseline.
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2.3, [***].

2.4. [***]. The Parties agree to delete Section VII-E ([***].) in its entirety and replace it with the following:

2.5. Notwithstanding Section 4 of Amendment No. 4 between the Parties and dated February 1, 2025, the [***].

2.6. Performance Decreases. The Parties agree to delete Section VII-I (Performance Decreases) in its entirety and replace it with the
following:

Performance Decreases.

1. Performance Decrease Calculation. Performance will be measured on an ongoing basis through review of Gross Revenue per
Property throughout the Term.

5 [
a. [***]; and
b [,
o e
3. [,
o[
L
i [***].
b [**¥],
i [***].
i [***].
-
Sy
i [***].
i, [***].
e [
4
e [
4. [***].
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5. [***].

a. [F*]:
(i) [***1.
(it) [***].
(iii) [***].
a. [***].
b, [***].
6. [**4]:
a. [***].
b, [***].
¢ [**H].

3. Seasonality Index.
3.1. The Parties have attached their Seasonality Indexes for Feb 2026 through January 2027 as Exhibit 2.

T

4. Miscellaneous.  Except as expressly set forth herein, all other clauses, terms and conditions, and appendices of the Agreement are
unmodified and remain in full force and effect. Upon the effectiveness of this Amendment, each reference in the Agreement to “this
Agreement,” “hereof,” “hereunder,” “herein,” or words of like import referring to the Agreement shall be deemed to refer to the
Agreement, as amended, supplemented or otherwise modified by this Amendment; provided that references in the Agreement to “as of
the date hereof” or “as of the date of this Agreement” or words of like import shall continue to refer to November 28, 2022. This
Amendment may be executed in one or more counterparts, each of which when executed shall be deemed to be an original but all of which
taken together shall constitute one and the same instrument. An electronically transmitted signature via pdf or facsimile shall be deemed
the equivalent to an original ink signature. In the event of a conflict between any of the terms and conditions of the Agreement and any of
the terms and conditions of this Amendment, the terms and conditions of this Amendment shall control.
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IN WITNESS WHEREOQF, the Parties hereto, have executed this Amendment as of the Amendment Effective Date:

Yahoo Inc.

By: /s/ Monica Mijaleski

Name (Print): Monica Mijaleski

Title: CF

Date: March 6, 2026

Taboola, Inc.

By: /s/ Blythe Holden
Name (Print): Blythe Holden
Title: General Counsel

Date March 4, 2026

Taboola.com Ltd.

By: /s/ Eldad Maniv

Name (Print): Eldad Maniv
Title: President & COO

Date March 6, 2026

The rest of this page left intentionally blank
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EXHIBIT 1
Matrix of Properties

[***]
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Exhibit 2

Property Seasonality Index — Percentage of the Daily Impressions from Exhibit 1

[***]

Taboola Seasonality Index — Percentage of the CPM from Exhibit 1

[***]
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Exhibit 31.1

I, Adam Singolda, certify that:
1. I have reviewed this Quarterly Report on Form 10-Q of Taboola.com Ltd.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for
the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared,;

(b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s fourth
fiscal quarter that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date: May 6,2026 By: /s/Adam Singolda
Adam Singolda
Chief Executive Officer (Principal Executive Officer)



Exhibit 31.2

I, Stephen Walker, certify that:
1. T have reviewed this Quarterly Report on Form 10-Q of Taboola.com Ltd.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for
the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared,;

(b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external
purposes in accordance with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s fourth
fiscal quarter that has materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date: May 6,2026 By: /s/ Stephen Walker
Stephen Walker
Chief Financial Officer (Principal Financial Officer)



Exhibit 32

Certification Pursuant to 18 U.S.C. §1350

Solely for the purposes of complying with 18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes- Oxley Act of 2002, we, the undersigned
Chief Executive Officer and Chief Financial Officer of Taboola.com Ltd. (the “Company”), hereby certify, based on our knowledge, that the Quarterly
Report on Form 10-Q of the Company for the quarter ended March 31, 2026 (the “Report™) fully complies with the requirements of Section 13(a) or Section
15(d) of the Securities Exchange Act of 1934, as amended, and that information contained in the Report fairly presents, in all material respects, the financial
condition, and results of operations of the Company.

Date: May 6, 2026
By:/s/ Adam Singolda
Adam Singolda
Chief Executive Officer
(Principal Executive Officer)

By: /s/ Stephen Walker
Stephen Walker
Chief Financial Officer
(Principal Financial Officer)



